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SOURCE OF POWER 


Power for relay operation is provided by a 
new type of coil. Among other improvements, 
we have accomplished: 


A. Security against internal breakdown; 


B. Reduction in size per function accom- 
plished; 


C. Simplification of assembly in manufac- 
ture; 


D. Facility of replacement. 


From a high quality plastic spool, we wind and 
finish a coil which is easily slipped over the 
fixed core. 


The coils are designed to operate with small 
inductive loads, thus reducing the arcing prob- 
lem. Contact wear and erosion are minimized 
with a resulting increase in life expectancy. 


A relatively small coil can be utilized due to the 
direct action characteristic inherent in the de- 
sign of this relay. The end result permits com- 
pact assembly into operational equipment with 
subsequent reduction in space requirements. 


The NORTH ELECTRIC MFG. COMPANY 


Galion + Ohio 











USITA COMMITTEE ACTIVE IN 
onducting Fural Suwrweys 


By R. C. RENO 


VIDENCE that the Independent 
FE telephone industry’s declaration 
that the industry can and will take 
care of its own rural service problems 
without federal legislation is provided 
in the progress reports of the United 
States Independent Telephone Associa- 
tion’s Rural Telephone Service Com- 
mittee and its Facilities Task Group, 
which were presented at the March 15 
meeting of the USITA Board of Direc- 
tors. (TELEPHONY, March 24, page 13.) 
These reports indicate that the In- 
dependents are making rapid and ag- 
gressive strides in securing vital infor- 
mation which must be garnered before 
actual plans can be laid for the expan- 
sion of rural service. 

Of course, while the industry’s war 
effort will continue to be the No. 1 
item on its agenda, its leaders are pick- 
ing up where they left off when the 
war started, in planning an extension 
and improvement in rural telephone 
service. However, many agree that it 
would be better to postpone action on 
this project until the end of the war 
is in sight so that all of the industry’s 
attention could be applied to its war 
responsibilities. In fact, with present 
restrictions on equipment and supplies 
for both inside and outside plant, it is 
impossible for the industry to do much 
construction, rehabilitation or mainte- 
nance work. Operating under such 
conditions takes up about all the time 
of the greatly diminished telephone 
personnel. But, with political figures 
and governmental agencies agitating 
the rural service matter, there is 
nothing for the industry to do but to 
direct much of its attention to plan- 
ning a solution to the rural problem. 

The Rural Telephone Service Com- 
mittee and its task group are making 
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exhaustive surveys and studies of pres- 
ent rural service saturation and exist- 
ing facilities and it is understood that, 
based on returns already received, these 
surveys will show certain statistics and 
statements concerning availability of 
rural telephone service recently re- 
leased by the Federal Communications 
Commission to be incomplete and mis- 
leading. When the committees’ studies 
are completed, it is felt the industry 
will have the most up-to-date and com- 
prehensive data on Independent rural 
telephony that have ever been assem- 
bled. It is this information that will 
guide the Independent industry in ef- 
fecting a greater rural saturation and 


in adopting new developments and 
equipment in serving rural areas. 
It is understood that Bell System 


companies also are making detailed 
rural surveys in their territories and 
when they are completed an overall in- 
dustry compilation will be made, using 
both the Independent and Bell data. 

Independent companies are urged to 
fill out any questionnaires they have 
received from the USITA committees 
and return them promptly in order to 
expedite the tabulation of information. 

It also is understood that the Inde- 
pendent industry is planning to make 
a thorough study of existing and possi- 
ble methods by which small telephone 
companies can secure adequate financ- 
ing for the extension and improvement 
of rural service. At present, there are 
various financing avenues in both pri- 
vate institutions and government agen- 
cies. These sources probably will be 
explored so that recommendations can 
be made to companies needing aid 
when they start their postwar construc- 
tion projects. 

The reports of the USITA Rural 


Telephone Service Committee and its 
Facilities Task Group follow. 


RURAL SERVICE 
COMMITTEE REPORT 
4I@ INCE its organization meeting on 
January 8, 1945, your Rural Tele- 
phone Service Committee has _ been 
actively engaged in studies designed to 
find ways and means whereby rural 
telephone service may be expanded on 
the basis of rates that are economically 
feasible to both the operating company 
and its customers. 

“To a task group within the com- 
mittee there has been assigned the 
study of facilities used in furnishing 
the service. In addition to exploring 
means of improving rural telephone 
facilities and operating methods and of 
further reducing their costs, particular 
attention is being given to new devel- 
opments including the possible use of 
carrier circuits and radio. H. V. Bozell 
is prepared to present a detailed report 
of this group’s work to date. (See 
page 16.) 

“Commercial studies have been under- 
taken by a second group in conjunc- 
tion with the state association. These 
studies are designed to produce rural 
development data more current and 
backed with a greater degree of accu- 
racy than any heretofore available. 
From a commercial standpoint, other 
aspects of the problem include the de- 
velopment of methods for making tele- 
phone service of maximum value to the 
farmer, as well as a determination of 
the most effective methods for obtain- 
ing increased telephone usage in rural 
areas. Such work will be founded on 
comprehensive surveys of the rural 
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telephone market, giving proper con- 
sideration to the service desires of pres- 
ent and prospective customers. 

“Through a special group within the 
committee, studies are being made in 
order to report to the industry the best 
methods of keeping telephone company 
employes and the public informed as to 
what telephone services are available 
to the farmer and what the industry 
is doing to extend and improve rural 
telephone service. 


“The directors will appreciate the 
fact that to collect and compile infor- 
mation from operating companies 
throughout each of the 48 states is a 
task requiring no small amount of time. 
Other factors have combined to make 
our progress relatively slow. The com- 
mittee is indebted to those state asso- 
ciations and operating companies which 
have cooperated with prompt replies to 
our questionnaires. The replies re- 
ceived to date have been valuable and 
informative. They are, however, in- 
sufficient in either quantity or coverage 
to justify their use as the basis for 
final conclusions. There are neverthe- 
less certain indications in the material 
received, which, taken together with 
other available information, enable 
your committee to make a preliminary 
report on its work. 

“In accordance with the executive 
committee’s instructions, the Rural 
Telephone Service Committee drafted 
a letter in reply to the FCC’s report, 
entitled, ‘Preliminary Studies on Some 
Aspects of the Availability of Landline 



































































































































Bel) and Independent ure] end Service Telephones 
(In Thousands) 
3000 | 
3000 
C = Company owned Stations 
S = Service Jtations 
2900 B = Sell 
T - Independent 2500 
% T - Total ~ 
2020 ' 
3 P| 2000 
pd i: pa 
2 r 
8 
1500. —t | r r 
- 4 1600 
ta P — 
ts 
A 
= = 
2000 | o 4 — ~ tb F-11000 
3 
ts —~ 
5004 Lad s a 2 s H pt tL 00 
s 
obtchictic!]  jci jc] jc c | cfc cl icifc cj ic] ic ‘ 
s ti ¢ .  s : 2 83 : = 3 ss © . = 7 
1021-20 101-25 1-1-30 101-35 1el-40 1e1-46 
Bell Inclucas South New Pn-lend and Cincinnati and Suburbds 
lel-45 Ustiuated 
j 
EXHIBIT 2 
Wire Communications Service.’ The clusions would have been reached had 


draft was forwarded to the president 
of this association on January 23. 
(TELEPHONY, March 24, page 15.) 
“An examination of the FCC’s report 
reveals that certain of the facts cited 
are incomplete in a number of impor- 
tant instances. There is reason to be- 
lieve that its conclusions are in part 
unsound and in part misleading. It is 
quite unlikely that some of these con- 
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the commission been in possession of 
all the facts. 

“In a subsequent two-page report to 
the House Interstate & Foreign Com- 
merce Committee, the FCC reports 
‘serious inadequacies’ in respect to 
rural telephone development. Exhibit 1, 
attached hereto, is a comparison of 
rural telephone development and the 
value of farm products per capita. The 
exhibit depicts an exceedingly impor- 
tant factor in the whole farm telephone 
problem. Rural development is clearly 
dependent upon local economic condi- 
tions. While we believe that the solu- 
tion to such ‘serious inadequacies’ as 
may exist lies largely in the improve- 
ment of the economic conditions of the 
rural population, particularly in certain 
parts of the country, current rural tele- 
phone development can be improved by 
aggressive action on the part of operat- 
ing telephone companies. 

“The fact that in recent years farm 
telephone installations have not main- 
tained their usual relation to the farm 
income trend is due in no small degree 
to the limitations imposed on industry 
by a war economy and its resultant 
shortages of manpower and material. 
Given an opportunity and an adequate 
supply of manpower and material, we 
are confident that industry enterprise 
will find ways and means to expand 
rural telephone service on the basis of 
a cost to farmers that most of them can 
afford. 

“It is estimated that while 4,640,000 
farm establishments are either along 
existing pole lines or sufficiently near 
to obtain service without a construc- 
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tion charge, 2,720,000 of such estab- 
lishments (about 60 per cent) have not 
subscribed to the service available to 
them. Your committee cannot estimate 
accurately the potential market for 
rural telephone service. It is, neverthe- 
less, of the opinion that in areas where 
economic conditions are good, it is un- 
likely that much further expansion of 
rural service of the type now rendered 
an be accomplished. 

“The committee desires to call atten- 
tion to a ‘Report of a Telephone Survey 
made at Argos, Ind.,’ made in 1940, 
and published by the Indiana Telephone 
Association. Included therein, is data 
prepared by the Bureau of Business 
Research of Indiana University under 
the head of ‘Economic Changes and the 
Small Telephone Plant.’ It is interest- 
ing to note that increases in subscribers 
ranging from 10 to 30 per cent were 
experienced by small companies as the 
result of plant improvements such as 
the conversion from magneto to com- 
mon battery or dial operation. Another 
interesting example is found in the case 
of a Bell System company which in- 
creased its rural telephones from 25,200 
in 1937 to 62,275 on January 1, 1945, 
during which time its magneto operated 
rural telephones dropped from 80.5 per 
cent of the total to 30.1 per cent. 

“Exhibit 2 is particularly interesting 
in the light of the development just 
cited. While it is impossible to draw 
quantitative conclusions because of pur- 
chases and sales during the period, 
appears that since 1920, the Bell Sys- 
tem has gained rural stations to mate- 
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EXHIBIT 4 





“Assuming that the farm telephone 
problem is to be solved by an improve- 
ment in the service rendered and 
through aggressive efforts on the part 
of operating companies, other prob- 
lems inevitably will follow. Dial con- 
versions will require additional capital. 
The small companies will need to re- 
vise and improve their maintenance 
practices. The problem of manual con- 
trol of unattended dial offices brings up 
a new field of inter-company relations. 


RISE OF RURAL ELACTRIPICATION In THE UNITED STATES: 
PERCENTAGE OF FARMS ELECTRIFIED 






































rial percentage, whereas the record of We may find ourselves faced with a 
the Independent companies is not so changed, if not altogether new, rate 
satisfactory and may actually show a_ policy on the basis of extended service 
loss. areas, etc. It may become necessary 
SOURCE 
Statistical Abstract of the Farm Date For Throe States 
United States -- 1942 
Department of Cammerce Alebara Wichican lowa Total U.S. 
fer Por Per vor 2K Marks Start Of MBA Progren 
Nugmbor Cent. Numbor Cent. Rumer Cent. N gnoer Cont. 
EXHIBIT 5 
Average Acreaze por Farm. 82.6 9€.2 160.1 174.0 
Averaye Velue per Farm $ 2,211 + 6,249 $15, 325 § 6,767 to absorb more and more of the small 
Average Velue of Land : companies into the larger and stronger 
& Bldgs. per fere # 21,35 + 50,59 # 76.79 $ 31.72 companies. These and many more are 
the new problems to be created by the 
Rane Gy Cpemiare solution of the one which is most with 
Pull Owner 60,303 34.6 133,545 71.2 83,206 41.5 3,064,138 50.6 us at the moment. 
Part Owner 14,0804 6.4 21,385 11.4 22,410 10.5 615,039 0.1 “Solutions must be found to these 
additi . Som work 
Yanacers 415 2 861 6 1,218 .6 36, 351 .6 | additional problems. Some of the 
can and will be undertaken by your 
onan 9 7.6 2,361,271 38.7 . : as 
“am Tes 8 am * me ——— telephone service committee. It is likely 
that other work must be undertaken by 
umber of Parne 231,746 187,589 213,318 6,096,799 ' : . oo 
special committees of this association. 
Onder 30 acres 65,699 26.4 31,626 0616. 20, 376 9.5 1,519,373 24,9 : . ites q 
i a> det cena $7:735 24. s0'633 (1804 20 80638 767,289 12.6 As the nature of the problems and the 
50 to 99 acres $7,773 25,0 67,977 30.9 42,146 «15.1 =, 291,048 = 21,2 work required becomes more clearly 
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180 te 259 poe 9,069 sr sae? 7.3 40,024 18.7 * 486,336 8.0 discernible, this committee proposes to 
Se ap 200 anes — 688 20 6% S%188 = 38.8 45,767 7-8 | make further recommendations to this 
500 to 999 sores 2,148 9 "163 .4 2,382 lel 163,694 2.7 ; tio . 
1000 and over 1,041 -4 169 a 201 of 100,531 1.7 board of directors. Meantime, until 
otherwise directed by your board, we 
EXHIBIT 3 shall continue to apply ourselves to the 
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immediate problem of rural telephone 
service, confining ourselves to the study 
of the three subjects first set forth in 
this report—the facilities used in 
rendering the service, the commercial 
aspects of the problem and the best 
methods of keeping company employes 
and the public, alike, informed of the 
progress being made and the service 
that is available to the farmer.” 


FACILITIES TASK 
GROUP REPORT 
JI@INCE the report of the facilities 
group presented at the meeting 
of the Rural Telephone Service Com- 
mittee in Chicago on January 8, the 
undersigned were appointed as a Facili- 
ties Task Group within the reorganized 
Rural Telephone Service Committee. As 
directed by the Rural Telephone Serv- 
ice Committee at the meeting on Jan- 
uary 8, this Facilities Task Group has 
continued work along the line outlined 
at the meeting on December 4, 1944. 


“Item 1A—Rural Wire Lines: As 
proposed under this subject, the com- 
mittee has prepared a questionnaire 
to obtain information from operating 
companies as to practices and costs in 
construction and operation of rural 
wire lines. ... 

“This questionnaire has been sent to 
all of the telephone operating compa- 
nies who are active members of the 
association (USITA), in duplicate, one 
copy to be retained by the company 
and one copy to be sent for association 
use. The Plant Committee of the asso- 
ciation has consented to receive these 
questionnaires and analyze and tabu- 
late the material for the use of the 
Rural Telephone Service Committee. 

“The facilities sub-committee of the 
Bell System’s Rural Service Committee 
is collecting similar information from 
Bell System operating companies. It 
is planned that when information has 
been received by both groups it will be 
compared and our Facilities Task 
Group then plans to make a report for 
dissemination to all Independent tele- 
phone companies of rural telephone 
construction and operating methods on 
an industry-wide basis. 

“Item 1B—Dial Concentrating Units: 


As reported on January 8, L. W. Hill 
of our group and Mr. Mansfield of the 
Bell System, working in cooperation, 
have developed a short questionnaire to 
obtain information about experience 
with dial concentrating units in rural 
telephone service. With minor modifi- 
cations, this two-page questionnaire 
now has been sent, as was the ques- 
tionnaire mentioned in 1A, above, to 
all telephone operating companies who 
are members of the association. Two 
copies of the questionnaire were sent 
to each company, one to be retained by 
the company and one to be prepared 
for association use. In addition, one 
of these questionnaires, filled out with 
the information furnished by one tele- 
phone operating company, has_ been 
sent as a sample to assist all com- 
panies in furnishing their information. 
The companies have been asked to re- 
turn one copy of the questionnaire to 
Mr. Hill . » who will analyze and 
consolidate the information for the In- 
dependent companies who reply. It is 
planned that Mr. Hill will then com- 
pare this information with similar in- 
formation gathered from the Bell com- 
panies and prepare a report on this 
subject, based on industry-wide prac- 
tices and experience, for dissemination 
to Independent companies... . 

“Item 2A—Facilities and Operating 
Methods: Material for this subject is 
being obtained from the telephone op- 
erating companies in the same ques- 
tionnaire under which material is being 
requested for information under item 
1A, above. 

“Item 2B—Manual on Service Lines: 
The development of some sort of 
printed manual which the telephone 
operating companies could make avail- 
able to service lines was assigned to 
J. W. Morrison of this task group, 
who was planning to cooperate with 
Mr. Sampson of the Bell System. It is 
understood that Mr. Sampson and Mr. 
Morrison plan to meet shortly in Chi- 
cago to compare notes and probably 
will have with them other operating 
people from both the Bell and the 
Independent groups. The Northwestern 
Bell Telephone Co. already has pro- 
duced one or two booklets of this sort. 

Based on this past experience, 
Messrs. Morrison and Sampson are ask- 





Words of Wisdom 


ing further advice from other operat- 
ing people, with the idea of making 
recommendations to their respective 
committees of what they now would 
recommend to be included in such a 
manual. 

“Item 3A—Power Line Carrier, De- 
scription and Costs: A good deal of 
material is being exchanged between 
Mr. Clark of the Bell System and Dr. 
Ray Manson of our task group, looking 
toward the development of an article 
describing this power line carrier and 
discussing some of the cost features. 
It is hoped that before long some 
article along these lines will be pre- 
pared which might appear in the tele- 
phone press and be circulated by this 
committee to member companies. 

“Item 3B—Power Line Carrier, Op- 
erating Problems and Field of Use: 
A preliminary draft of this item has 
been prepared, but cannot be finished 
until the material in 1A and 2A have 
been received. 

“Item 3C—Power Line Carrier, Pro- 
gram of Further Development: This 
item also must await completion of 
some of the previous work. 

“Item 


Lines: 


4A —Carrier on Telephone 
This is an item listed for future 
development since there has been no 
opportunity to do anything on this 
until previous work is out of the way. 

“Item 4B—Radio for Rural Service: 
It appears better not to do any work 
along this line until it becomes a little 
bit clearer what would be the pattern 
of allocation of frequencies which the 
Federal Communications Commission 
would make in its present consideration 
of that problem. 


“The Facilities Task Group feels that 
progress has been made — somewhat 
slower than originally hoped—toward 
gathering information along the vari- 
ous lines discussed above, for ultimate 
dissemination to Independent telephone 
companies to assist them in the prob- 
lem of furnishing more adequate rural 
telephone service on the most economi- 
cal basis.” 

H. V. Bozell, Chairman 
L. W. Hill 

G. Hirsch 

R. H. Manson 

J. W. Morrison 


“Whatever will be possible centuries ahead, it is not at this stage in our social evolution that 
we can dispense with the incentive of private enterprise. If we believe in the preservation of the 
freedoms as the inspiration of our fighting, we can only say that, in the broadest sense, freedom 
of private enterprise is the basis of all the other freedoms.”—G. L. Wood, dean of the faculty 
of commerce, University of Melbourne, Australia. 
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N OVERWHELMING majority 
Ae 354 to 28, in the House of 
Representatives, is an indication 
of the whole-hearted approval which 
Congress entertains for the lend-lease 
system of aiding our Allies. The vote 
came upon extension of lend-lease for 
another year. 

But a significant provision was added 
to the effect that no funds appropriated 
under this program shall be used for 
“nostwar relief, rehabilitation or re- 
construction.” This reservation, adopted 
on the initiative of Republican commit- 
tee members, is a perfectly proper one. 
Lend-lease is a war measure. There 
will be need of large postwar contribu- 
tions by the United States for purposes 
of relief, and of wise lending for pur- 
poses of rehabilitation and reconstruc- 
tion; but these activities can and should 
be managed independently of lend-lease 
and under the auspices of other agen- 
cies. President Roosevelt said in his 
most recent report to Congress on the 
operation of this fund that “‘Lend-lease 
and reverse lend-lease are a system of 
combined war supply,” and that “they 
should end with the war.” 

The bill, as passed by the House, and 
now in the Senate, extends the life of 
the original act until June 20, 1945. 
(There will have to be an additional 
extension, of course, if the war with 
Japan is not finished by that time.) 
It also provides a “cleanup” period 
until June 30, 1949, under which agree- 
ments can be fulfilled. 

The importance of lend-lease lies in 
the fact that it means that weapons 
made in American factories can be used 
against Germany and Japan by the 
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Lend-lease should be watched closely so equipment or 
other forms of relief provided to Allies will not be used 
for non-war purposes or employed to compete with Ameri- 
can business. . . . FCC Chairman Porter opposes “mixed 
corporation" to control international communications. 


armies of the nations which we have 
made our Allies. The converse of this 
proposition would mean that all of the 
fighting done with American weapons 
on all of the fronts against Germany 
and Japan would have to be done by 
young American boys. Obviously this 
would not profit us. It would not 
shorten the war. It would not save 
American dollars. Most important, it 
would not save American lives. A Nazi 
shot by a Russian with a Garand rifle 
made in Springfield, Mass., is just as 
dead as if he were killed by a member 
of General Patton’s American Third 
Army. 

But when we have thus recognized 
the importance and desirability of 
lend-lease as a device for aiding our 
Allies help us win the war, it does not 
at all mean that we should not check 
up on lend-lease to be sure that the 
materials being handed over to our 
Allies for little or nothing actually are 
being used for the war and not for 
something entirely different. It would 
be bad enough as the House of Repre- 
sentatives provision clearly implies, if 
the lend-lease administrators wilfully 
or even inadvertently allowed these 
funds to be used for non-war purposes, 
such as to provide a foreign govern- 
ment with a nice city park, permanent 
municipal hospital, or above all, re- 


placement or expansion of its communi- 
cations system for other than military 
purposes. But it would become down- 
right scandalous if such non-war use of 
funds was shown to be actively em- 
ployed in competing with American 
business. That would be a plain case 
of America cutting off her own nose 
to spite her face. 

The reference here is not to any pea- 
nut variety of lend-lease abuse which 
we have seen whispered time and again 
in the keyhole columns and some of the 
more substantial columns of the daily 
press. Those concerning such petty 
larceny stuff as Nylon stockings for 
British ladies, ration-free steaks for 
Russian farmers, or new radio sets to 
help win, or hold, the affections of some 
of our South American friends. 
Whether or not these abuses turn out 
to be true, a broad view of the impor- 
tance of such a gigantic program of 
lend-lease certainly would excuse an 
inevitable fractional amount of small- 
time chiseling and two-by-four graft. 
It would be up to Congress, of course, 
to determine whether the amount of 
such abuse, if it exists at all, is small 
enough to be excused under the law of 
averages, or whether it is big enough 
to require that some bureaucratic heads 
be chopped off. 

When one considers the over-all ac- 
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complishment of the war effort of our 
Allies in addition to the magnificent 
achievement of our own American 
arms, one cannot escape the impression 
that lend-lease has, by and large, done 
the job it was set up to do and has done 
it well. 

But there are more important types 
of lend-lease abuses which may not be 
making the headlines because they do 
not tickle the sensational nose for news 
like such items as girdles for Britain 
or golf sticks for the Allied officers’ 
country club in Cairo, Egypt. 

Presumably, our Justice Department, 
with or without the prod of a congres- 
sional investigation, will take proper 
action if the facts show up a case for 
corrective action along this line. But 
there is no protection in the present 
law against the even more reprehensi- 
ble feature of the possible use of lend- 
lease funds to finance competition 
against American business. Because 
the war in Europe is so nearly over 
and the war in the Pacific is in a criti- 
cal stage, the administration was able 
to squash a Republican attempt to in- 
vestigate a series of ugly rumors 
which have been accumulating concern- 
ing alleged scandal in 
ministration. 


lend-lease ad- 


Probably this was a wise decision 
and now is no time to rock the boat 
when the ship of state is just about 
making harbor after this terrible voy- 
age through our war years. A day is 
certainly coming when lend-lease will 
have to show its books. Inquiry by 
Washington newspapermen concerning 
these rumors is inevitably met with the 
stock reply, “military secrecy” — the 
convenient cloak which has covered up 
a multitude of debatable activities. 
When this reason of “military secrecy” 
no longer obtains, Congress almost cer- 
tainly will get the facts. 

But, meantime, it would not hurt if 
a few more safeguards were driven 
into lend-lease administration, itself. 
This could be done either by Congress 
or lend-lease administration, anxious to 
clean its own house or keep it clean. 
It would be a simple enough remedy to 
provide that no American funds should 
be used to pay for work done or mate- 
rials supplied on the basis of subsidy 
already supplied through lend-lease. 


: #4 


It was somewhat of a surprise when 
Secretary of the Navy Forrestal ap- 
peared before the special committee of 
the Senate Interstate Commerce Com- 
mittee and advocated a plan for com- 
pulsory merging of American interests 
in international communications, along 
lines which advance informal reports 
had led this reporter and others to be- 
lieve had been discarded long ago. It 





does not necessarily follow, of course, 
that the Navy’s plan is going to be 
adopted in anything like the original 
form. Too much opposition already has 
flared from quarters within the federal 
government itself, with the industrial 
opposition yet to be heard from at this 
writing. 

There are three salient features of 
the Navy plan worth keeping in mind: 


(1) It would be a compulsory—not 





a permissive—merger. 
(2) It would include telephone as 
well as other forms of American in- 


terests in international communica- 
tions, such as commercial radio, cables, 
and even press wireless, and other 
news-gathering services. 

(3) The proposed monopolistic com- 
bination would be a corporation in 
which the federal government, itself, 
would be represented by a substantial 
minority of the board of directors. 


It was this last provision for a so- 
called “mixed corporation” (a Euro- 
pean idea very prevalent in prewar 
Nazi Germany for operation of local 
utilities) which the Navy had been ex- 
pected to drop in its final presentation 
of a merger plan. It already has run 
into some pretty heavy cross-fire and 
is expected to be killed early in the 
game by substitution of a plan which 
would exclude government participa- 
tion. Chairman Porter of the Federal 
Communications Commission, whose ex- 
cellent presentation on this subject we 
shall note a little further on, fired the 
first gun at the “mixed corporation” 
idea and his one shot probably did the 
trick with all the senators on the com- 
mittee except, perhaps, Chairman 
Wheeler. Maybe the Navy is just fol- 
lowing the old technique of throwing 
everything into its original merger 
recommendations in order to have more 
points to bargain with when the in- 
evitable concessions and compromises 
have to be made. 


Rear Adm. Joseph R. Redman, di- 
rector of naval communications, fol- 
lowed Secretary Forrestal as a witness 
and explained in general detail what 
the Navy believes should be done in the 
way of merger. Consolidation should 
be mandatory and not permissive, he 
asserted, and should embrace all types 
of communications in the international 
field. 

International communications involve 
national policies, international trade 
relations, national defense and national 
security, Admiral Redman said, and 
for that reason must be treated dif- 
ferently from domestic communications. 
Being peculiarly a matter of federal 
concern, it is evident that consolida- 
tions should take place through the 
establishment of an independent entity 
by the Congress, a corporation which 








Congress can control fully, and one 
whose limitations, powers, and func- 
tions are those prescribed by the Con- 
gress. 


Under the Navy plan, the secretaries 
of state, war, Navy and commerce, and 
the Postmaster General would act as 
the original incorporations of the new 
company. The corporation would be 
capitalized privately by stock subscrip- 
tions. There would be six specific 
limitations upon stock ownership in the 
new company, among them being one 
that would prevent stock acquisition by 
foreign citizens, governments, or cor- 
porations. Another limitation would 
prohibit stock ownership by corpora- 
tions manufacturing communications 
equipment or operating other com- 
munications services. There also would 
be a maximum limit to the number of 
shares which might be held by any one 
person or corporation. 


Secretary Forrestal said the corpora- 
tion’s business should be limited to the 
conduct of international and “margi- 
nal” communication operation, with 
such appropriate powers of the acquisi- 
tion and ownership of property, the 
making and performance of contracts, 
and the exercise of eminent domain as 
are necessary to the conduct of the 
business. The new corporation would 
not be allowed to hold any domestic 
communication facilities, engage in 
domestic operations, or manufacture of 
equipment. 

The Navy officials explained that 
from a military standpoint it is neces- 
sary to have an adequate and fully 
developed, privately-operated system of 
international communications to sup- 
plement military communications in 
times of national emergency. 

They said there were differences of 
opinion on how consolidation should be 
effected but added there was “general 
agreement” both in industry and gov- 
ernment that there should be a merger. 
Proposals for dividing the field into 
two or more monopolies were opposed 
because “Partial consolidation might 
serve only to intensify the disadvan- 
tages of lack of unification.” 

As to the necessity for Congress set- 
ting up a new corporation to operate 
the merged facilities, Admiral Redman 
said the disparities and conflicts of 
interest are so great that no one exist- 
ing company could be adapted to the 
task of producing a merger. For this 
reason, also, the consolidation must be 
compelled, he said. 

“Only through such a mandatory 
consolidation in a new corporation, 
which is the creature of Congress, can 
all the competing interests be reconciled 
and adjusted, and true integration of 


(Please turn to page 36) 
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AND IN MOST OTHER STATES across the country, Automatic Electric C-A-X-'s 
are serving right now, giving fine modern dial service to telephone users, and 
bringing a fair return to the operating companies. Not just a few, but hundreds of 
these unattended dial switchboards have been installed. Many already have records 
of twenty to thirty years of dependable service. 


So when you select Automatic Electric C-A-X for your small exchanges, you are 
choosing a combination of features which have proved their value. Among them: 


Switch-type equipment, dependable in operation, with simple straightforward 
circuits—easy to follow and to understand. 


Unattended operation, with only an occasional simple check-up. 
Local and toll service so attractive that your exchange cannot help but grow. 


Unit construction, which makes it easy to increase capacity as needed. 


Automatic Electric Company pioneered the C-A-X idea, and gave it practical form 
in a complete line of unattended automatic units which have steadily grown in favor 
throughout the country. That is why you can select Automatic Electric C-A-X with 
complete assurance. May we give you facts and figures for your own situation? 





Originators and Developers of Strowger Step-by-Step Machine Switching Automatic Dial Systems 
Mokers of Telephone, Signaling and Communication Apparatus . . . Electrical Engineers, Designers and Consultants 





Distributors in U. S. and Possessions 
AUTOMATIC ELECTRIC SALES CORPORATION, 1033 W. Van Buren St., Chicago 7, U. S. A. 
Export Distributors: INTERNATIONAL AUTOMATIC ELECTRIC CORPORATION 














The Army-Navy "E” Pen- 
nant, with four stars for 
continued achievement in 
production, flies over the 
plant of Automatic Electric 
Company. 










TELEPHONE CIRCUITS USED 


In New Marketing Plan 


By N. M. SHENK 


Peninsular Telephone Co. 
Tampa, Fla. 


DEVELOPMENT which should 
A hold more than casual interest 

for telephone companies, as 
well as for other branches of the com- 
munications industry, is a new and 
revolutionary method of marketing 
perishable fruits and vegetables which 
was inaugurated recently. The scheme, 
given the catchy trade name of “Selevi- 
sion” by its sponsors, the Selevision 
Corp., employs leased printer or tele- 
graph circuit facilities and modified 
teletypewriter equipment to simultane- 
ously operate ingenuous bidding and 
timing apparatuses — Selevision ma- 
chines—which are located at the na- 
tion’s principal produce buying centers, 
and by this means to link those buying 
centers into one huge coordinated auc- 
tion market. 

The operators of Selevision have 
high hopes—and apparently not with- 
out considerable justification—for the 
ultimate utilization of their plan in 
the selling and distributing of virtu- 
ally all fresh fruits and vegetables. 
However, the system, which was placed 
in actual operation last January, will 
be confined initially to citrus fruit 
marketing. Selevision-equipped and 
operated auction rooms have been es- 
tablished and are now in service in 
eight metropolitan fruit buying cen- 
ters: Boston, New York, Philadelphia, 
Buffalo, Pittsburgh, Cleveland, Detroit 
and Chicago. A ninth office, tied in 
with the entire network and serving 
as a control point for the system, is 
located at Winter Haven, Fla., in the 
heart of the Florida citrus district. 

Because this new selling plan uses 
telephone facilities and equipment in 
its operation, because one of its an- 
nounced objectives is reduction of 


communications expense for growers, 
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Communications links buying centers for perishable 


fruits and vegetables into one huge coordinated auction 


market. . . . Scheme recently demonstrated in Florida. 


and lastly, simply because it is a unique 
development in a field affecting all con- 
sumers of food, it seems probable that 
many telephone people would like to 
know something about the plan; how 
it operates, and just what it has to 
offer. 

It was my privilege to be among 
the group of citrus growers and 
shippers, telephone men and other in- 
terested parties who attended and wit- 
nessed the opening demonstration of 
the Selevision system at Winter Haven 
several weeks ago, and I will endeavor 
to review in this summary what I was 
able to learn at that time and since 
then about the scheme and its operation. 

To begin with, in order to fully per- 
ceive the purposes and evaluate the 
potentialities of this new produce sell- 
ing idea, at least a superficial knowl- 
edge of established marketing proce- 
dures and of the shortcomings and 
inefficiencies which seem to encumber 
those procedures is desirable. Let it be 
known at this point that your reporter 
professes no firsthand knowledge of 
the fruit and produce business. How- 
ever, information on the subject is 
available from any number of studies 
and reports which have been made and 
published by government agencies and 
marketing authorities. An unusually 
clear and concise resume of established 
marketing methods is contained in an 
analysis made by William B. Nichols 
& Co., New York City, industrial and 
management engineers, in connection 


with its investigation of the Selevi- 
sion idea and it is from that report 
that the quoted sections which follow 
are taken: 

“The present methods of sale and 
distribution of . perishable pro- 
duce are little changed from _ the 
methods of 25 and even, so far as fun- 
damentals are concerned, 50 or 100 
years ago. Take, for example, the case 
of a typical grower of oranges at 
Winter Park, Fla., in recent years. 
He pays a local packing house to pick, 
grade and pack his crop and load it 
into the car. The car is sealed, num- 
bered and started north, sometimes for 
a specified destination where the 
grower believes the demand to be fa- 
vorable for its sale, sometimes without 
specified destination. By the time his car 
reaches Jacksonville, the grower has 
perhaps decided that his best chances 
are in the New York market and he or- 
ders his shipment routed accordingly. 
It later develops that the New York 
market temporarily is glutted and he 
orders his fruit rerouted to Pittsburgh. 
Because of changing conditions in the 
various markets, the shipment may be 
rerouted several times more and finally 
end up at, say, Hartford, Conn. The 
fruit, itself, is by no means improved 
by its long period in transit. Nor is 
it yet sold. The grower must now pay 
for having it trucked from terminal to 
market; frequently, if the first market 
happens to be crowded, from one mar- 
ket to another. He must pay a com- 
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KNOW-HOW BEGINS AT HOME 


SPECIAL tools, ingenious manufacturing devices, 
and elaborate test equipment which makes delicate 
measurements almost as easy as telling the time. . . 
these things seem to interest our visitors particularly. 
We are always proud to point out that most of these 
aids to swift, precise production were developed by 
our own men and women. 


There’s a world of skill and experience at Con- 








CATHODE RAY SCREEN TESTER 


Tests a telephone or radio headset for response 
over the entire range of audible sound in a matter 
of seconds, and charts the results on a television- 
type screen. Developed for our own use by our 
own people, this instrument has been a priceless 
aid in maintaining high quality and quantity in war 
production for the U. S. Signal Corps and AirCorps. 








— 


necticut Telephone & Electric Division . . born of 
nearly fifty years of practice and progress. This know- 
how isn’t confined to our engineering departments, 
either. Some of our most useful suggestions come 
straight from the production lines. 

Purchasers of C. T. & E. products benefit from 
this skill and ingenuity ... in better, more advanced 


devices, produced faster, for less. 
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CONNECTICUT TELEPHONE & ELECTRIC DIVISION 


GREAT AMERICAN INDUSTRIES, INC. « MERIDEN, CONN. 


TELEPHONIC SYSTEMS ¢ SIGNALLING EQUIPMENT ¢ ELECTRONIC DEVICES e ELECTRICAL EQUIPMENT 
HOSPITAL AND SCHOOL COMMUNICATIONS AND SIGNALLING SYSTEMS @¢ IGNITION SYSTEMS 
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mission agent or a ‘receiver’ to repre- 
sent him at the market and, when the 
fruit is finally sold at auction, to remit 
to him the proceeds of sale, less the 
various commissions, fees, charges and 
sometimes claims. After initial sale by 
the grower, the fruit may change hands 
numerous additional times, each change 
of hands adding additional cost, hans 
dling and delay before its purchase by 
the ultimate consumer. 


“The grower described in the preced- 
ing paragraph may of course have 
connections among the wholesalers who 
are prepared to buy from him FOB 
Florida. In that case he is relieved of 
much worry and expense but the price 
he receives still is based upon the pre- 
vailing market price at the city of des- 
tination, less the shipping and incidental 
costs which the wholesale buyer will have 
to pay and will consequently take into 
consideration, probably with an added 
margin for his own protection, in mak- 
ing his FOB bid. Under present con- 
ditions, therefore, FOB sale gives the 
grower, at best, only a slight benefit. 
In other words, the selling method de- 
scribed in the preceding paragraph is 
the method generally employed today 
and it is from sales so effected that the 
ruling price levels are established.” 


From the illustrative example cited 
(which citrus men with whom I have 
talked attest is an accurate, al- 
though not necessarily an average or 
typical case), it is difficult to avoid 
the conclusion that a great deal of eco- 
nomic waste is inherent in established 
methods of marketing perishable fruits 
and produce. The Nichols’ report sum- 
marizes its views in this regard thus: 

“As a result of the conditions (de- 
scribed) everyone suffers. The grower 
has to pay heavy communications 
charges, an unnecessary duplication of 
handling charges, commissions and 
fees; he must take the risk of trying 
to get his fruit to the most favorable 
market and, since quotations in any 
given market may change radically as 
a result of the arrival of a single large 
shipment, he can never be sure what 
conditions there may be by the time 
his shipment arrives or that he might 
not have done better elsewhere, The 
grower has no way of knowing, in 
time, where his produce is most needed. 
Very often carloads of fruit and vege- 
tables spoil and are destroyed simply 
because growers have consigned to a 
particular city more carloads than the 
buyers there can absorb. In such cases, 
the growers not only lose the products 
they have worked to produce at great 
expense but shipping and other charges 
have to be met. The consumer suffers 
in that he must pay unnecessarily high 
prices and gets inferior fruit or vege- 
tables, which often must be picked green 
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Auction room used in marketing plan. 


in order not to spoil during the pro- 
tracted period of distribution. The 
relative inferiority of a large part of the 
fruit and vegetables obtainable in re- 
tail markets in turn decreases the 
demand and completes the vicious cycle, 
hitting producers and consumers alike. 
Again, the confusion and hit-or-miss 
nature of the present system often 
causes the consumer to go without 
fruit or vegetables which he would like 
to buy, while they rot in the fields or 
orchards of the farmer who wants to 
sell them but does not know where to 
do it. 

“It would, of course, be very unfair, 
both to the present system and to the 
men who operate it to draw the infer- 
ence from the foregoing that every 
shipment of produce today suffers from 
all the difficulties alluded to, or even 
that a large proportion of the total 
shipments do. It seems fair to say, 
however, that an altogether too large 
proportion of the total shipments do 
suffer from one or more of these diffi- 
culties and it would probably be hard 
to find a grower of any experience who 
has not, at one time or another, suf- 
fered from them all.” 

With that outline of established 
marketing methods as a background, 
let’s examine this new Selevision plan 
and see what its sponsors propose as 
an improvement. It will be clear at 
the start that an essential requisite of 
any plan under which buyers located 
at distant points would be willing to 
purchase perishable produce sight un- 
seen is some means of furnishing the 
prospective buyers with reliable, ac- 


curate and complete descriptions of the 
produce offered. The Selevision plan 
surmounts this problem by the use of 
U. S. Department of Agriculture In- 
spection Certificates, which any grower 
can secure for a nominal fee. 

A grower or shipper with fruit to 
sell delivers a government inspection 
certificate describing and certifying the 
grade, condition and quantity of each 
carload to the Selevision office at 
Winter Haven. From there, the infor- 
mation on each certificate immediately 
is transmitted over a private line tele- 
typewriter network to all Selevision 
sales offices. At each of these centers, 
certificates, identical to the originals, 
speedily are duplicated and distributed 
to prospective carlot buyers the day 
before the fruit is to be auctioned. 

At an appointed time on each auc- 
tion day, interested buyers, all of 
whom are licensed and bonded, gather 
at the various Selevision auction rooms 
throughout the country. Each auction 
room has trained operators in attend- 
ance and each is equipped with a com- 
plete Selevision unit identical to the 
one located at Winter Haven and pic- 
tured in the accompanying illustration. 

The Selevision unit consists of mes- 
sage sending and receiving equipment 
and the patented timing apparatus 
mentioned earlier. It will be noted from 
the illustration that the Selevision ma- 
chine has a large dial marked into 10 
segments and a hand pivoted at the 
dial’s center. Below the dial is a screen 
very much like those in stockbrokers’ 
offices and onto which the characters 
appearing on the teletype receiving 
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machines’ tape are projected. Just 
above the screen on either side are bid 
and sold indicators. 


Now let’s see the scheme at work. 
The scheduled auction hour has ar- 
rived and the first lot of fruit to be 
sold is offered. The lot number, estab- 
lished by the inspection certificate dis- 


tributed the previous day, appears 
simultaneously on the screen at all 
Selevision centers. Probably buyers 


already have decided which lots they 
will bid on. We'll say the first offering 
is a carload of oranges. A _ Detroit 
buyer’s bid of $2.70 a box opens the 
bidding. 

The bid indicators light up and the 
bid appears on the screen at every office 
of the system. At the same time, the 
hand on the dial of each Selevision 
machine begins to swing. If the bid 
stands without being overridden for 
seven seconds, it’s a sale. But, let’s say 
that before seven seconds have elapsed, 
a Chicago buyer signals his operator 
a bid of $2.80 a box. Immediately, the 
pointers on all Selevision dials simul- 
taneously stop and swing back to 
zero. The new bid appears on the 
screens in all centers and the pointers 
begin to time the second bid. Now, 
we'll presume New York jumps the bid 
to $2.90 a box. Again each screen 
shows this latest bid and again the 
timers on all machines return to start- 
ing positions and begin to time the 
latest bid. This time no higher bid is 
made, and, as the pointers pass the 
seven second mark on the dials, a bell 
rings in each machine and the sold 
indicator lights up on each dial to indi- 
cate consummation of the first transac- 
tion. All buyers at all centers know 
where the lot was purchased and at what 
price. There remains only the signing 
of the contract and the relaying of 
shipping instructions. Additional lots 
scheduled for sale on the day’s market 
are offered in order and similarly auc- 
tioned and handled to completion. 


As mentioned earlier in this report, 
the Selevision plan functions by the use 


of circuit facilities and_ specially 
adapted teletypewriter equipment 
leased from the telephone company. 


Each office of the system is equipped 
with tape-type sending and receiv- 
ing machines. Special transparent tape, 
similar to cellophane, is used in the 
receiving machines, allowing projection 
of the characters onto the screen of the 
Selevision machine. Each office also is 
equipped with a page-type private 
line teletypewriter, over which the in- 
formation contained on the Department 
of Agriculture inspection certificates, 
as well as other messages between 
offices, are transmitted. In addition to 
these private network ‘services, each 
Selevision office has both regular tele- 
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typewriter exchange service (TWX) 
and exchange telephone service for the 
handling of other traffic. 


The Selevision machines, owned by 
the Selevision Corp., are as most 
readers already have presumed, con- 
trolled and operated by relays associ- 
ated with each and which are actuated 
by impulses carried over the network 
circuit. By the impulse-transmitted 
operation of these relays, the mech- 
anisms which control the timing equip- 
ment, light indicators and bells of 
each Selevision machine are started, 
stopped and released. The control of- 
fice, alone, initiates the impulse which 
starts all machines on the timing of 
each bid, but when a bid is being 
timed, the pressing of a key on the 
sending unit at any office instantly will 
stop and release the pointers on the 
Selevision machines at all offices. 


That, in brief outline, is the Sele- 
vision plan. What are the scheme’s 
possibilities? What are its chances of 
being accepted as the principal citrus 
marketing method and of expanding 
its scope to include the marketing of 
many of the other products which con- 
stitute our country’s enormous ($2,500,- 
000,000 per annum, in the aggregate) 
perishable produce business? The an- 
swers to those questions seem open to 
anybody’s guess at this stage. Your 
reporter certainly has neither suffi- 
cient knowledge of the subject nor the 
temerity to hazard a prediction. Sele- 
vision already has endorsement 
from many growers, dealers, trade or- 
ganizations and government agencies. 
Press reports have, in general, been 
very favorable, On the other hand, the 
idea is a new one and must face the 
burden of proving its worth. As with 
any major change in methods, wide- 
spread adoption of the Selevision mar- 
keting plan would be certain to cause 
a number of dislocations within es- 
tablished marketing structures and 
thus to arouse a measure of vigorous 
opposition. 


won 


However, the facts seem unassailable 
that there is urgent need for some 
machinery whereby perishable produce 
can be sold and dispatched directly to 
the points where it is needed most and 
that an arrangement which can satis- 
factorily accomplish that objective will 
do much to bring about a more uni- 
form distribution of fresher, better pro- 
duce at lower cost to the consumer and 
to eliminate waste, duplicate handling 
and economic loss. Selevision may or 
may not find popular acceptance as a 
means to attain that worthwhile pur- 
pose. 

Until time pronounces that decision, 
telephone people, particularly those of 
the larger operating companies, may 
do well to keep an eye on the Selevision 


plan and give a thought to what pos- 
sible effects, if any, its general adop- 
tion as a produce marketing method 
might have, both on revenues and facil- 
ity requirements. 


Vv 


IT&T Agrees to Sell Stock 
To Spanish Government 

The International Telephone & Tele- 
graph Corp., New York, N. Y., re- 
cently agreed to sell its stock in the 
Spanish telephone company, amounting 
to approximately 80 per cent of the 
common stock, to the Spanish Govern- 
ment for approximately $57,000,000. 

Payment for this stock will be made 
by delivery to the International Tele- 
phone & Telegraph Corp. of 50,000,000 
4 per cent dollar bonds of the Spanish 
State and $7,000,000 of short-term 
dollar notes for the balance. In con- 
nection with the sale, $15,000,000 of a 
total of $26,000,000 which the Span- 
ish telephone company owes the Inter- 
national company has been transferred 
to the latter, the balance to be paid by 
dollar short-term notes. These pay- 
ments are in addition to the $5,000,- 
000 transferred in January. 

Although the terms of the contract 
for sale have been agreed upon by 
both parties, the contract, which is still 
to be executed, must be approved by 
the Spanish Cortes (Parliament) and 
a license for the sale obtained from 


the United States Treasury Depart- 
ment. 
International Telephone & Tele- 


graph Corp. has agreed to repurchase 
94 per cent minority interest in the 
Spanish telephone company under cer- 
tain conditions and upon the execution 
of a technical advisory contract. 


Vv 


Vote to Renew lowa Company 
Charter for 20 Years 

Stockholders of the Graettinger 
(lowa) Telephone Co. voted at their 
recent annual meeting to renew the 
company charter for another 20 years. 

They also voted unanimously for a 
$4.00 per year increase for telephone 
rentals, as a result of increased oper- 
ating expenses, and to place one-third 
of each year’s operating revenue into 
a sinking fund for such uses as the 
purchase of a switchboard and the re- 
pair of telephone lines. 


Vv 


Independent Manager Resigns 
ERNEST TELKAMP, who was associ- 
ated with the Brookings (S.D.) County 
Telephone Co. for 14 years, in the 
capacity of manager for the last two 
years and in charge of line work 
before that time, resigned recently. 
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CCORDING to C. S. Bolen, editor, 
the Southern Bell News, a 


Miami, Fla., housewife, hanging 
clothes, was a little absent-minded and 
did not notice that her clothesline was 
not quite in its usual location. Several 
linemen, working on a nearby pole, 
meant nothing to her so she returned 
to her work inside the house. A little 
later, however, when she returned to 
her backyard she was surprised to find 
her unmentionables fluttering in the 
breeze 25 ft. in the air. The clothesline 
she used was a telephone wire, left low 
across her yard by the telephone men 
who were stringing it. Just after she 
went into the house they had pulled 
it tight. 


+ ¥* * 


Someone asked a Jap prisoner his 
opinion of the ability of Americans as 
jungle fighters. The Jap replied to the 
effect that the Americans do not fight 
in the jungle; they remove it. The 
manner in which this is accomplished 
is explained in the new book, entitled 
Bulldozers Come First. 


* * * 


A recent issue of the Copperweld 
Magazine states: “Of an infamous but 
successful politician, it was said in a 
newspaper obituary, that he was gifted 
with a talent for simplification which 
removed from a problem any part of 
its difficulty of comprehension.” If 
everyone observed this simple rule, 
this would be an even better world in 
which to live. Some people, in their 
everyday conversation and correspond- 
ence, make use of odd or uncommon 
words when a simple one would do a 
much better job. 


* * * 


A lightweight blower, designed for 
heat dispersion, which undoubtedly can 
be used to advantage in the telephone 
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The unit 


exchange is now available. 
has a one-piece housing with an alu- 
minum motor plate and is 4% ins. from 


top to bottom. Operating under all 
conditions of climate and temperature, 
the unit, which weighs but 3% ozs., 
delivers 50 cubic feet a minute (CFM). 
Blowers of this type also are available 
in sizes from three to 6% ins., weigh- 
ing from two to 12 ozs., and with 
capacities to 270 


ranging from 15 





CFM at 8,000 RPM. This new design 
permits these blowers to out-perform 
many larger types formerly used. 
Housings are of lightweight, high im- 
pact, phenolic plastic. The wheels are 
turbo-type, cadmium plated steel, avail- 
able in either clockwise or counter- 
clockwise rotation. 

These small units no doubt can be 
used to advantage in any location 
where ventilation or air movement for 
cooling is desired. 


* K * 


We just learned of a new experi- 
mentation in making gas plugs in 
small, lead-covered cables, which may 
prove to be of general interest. This 
new method consists of crimping two 


complete rings in the cable, separated 
about 10 ins. The crimping tool is 
made by filing out the teeth and round- 
ing the jaws of a pair of gas pliers. 
The rings are depressed to a depth of 
about three-sixteenths ins. and filled 
level with solder to increase their 
strength. Next a standard alemite 
grease fitting is installed in the center 
of the crimped off section by the use 
of a standard cable boring tool and 
solder. A modified alemite grease gun, 
in which the leather plunger has been 
replaced by a steel piston and ring, is 
used to force asphalt heated to 400 
degrees F. into the cable. After the 
section is filled with asphalt, the fit- 
ting is removed and the hole in the 
cable sheath closed by soldering. Ex- 
periment will teach the splicer how to 
determine when the section is filled 
with asphalt, or the turns on the grease 
gun handle may be counted. This 
method still is in the experimental 
stage, but it is understood that prog- 
ress to date indicates great possibili- 
ties. 

We are informed by a wire manu- 
facturer that the life of drop wire, 
under normal conditions, depends mate- 
rially on the life of the weatherproof 
covering. The outer braid is made from 
long, staple cotton and then thoroughly 
impregnated with asphalt saturant and 
stearine pitch. The mica is applied by 
rolling into, and smoothing over, the 
stearine pitch, resulting in increased 
sunlight protection. 


7 * * 


Negro units of the Signal Corps have 
made wire history from the Normandy 
beachheads to Germany, it was an- 
nounced recently by the War Depart- 
ment. From the apple orchards in Nor- 
mandy to the Siegfried Line they have 
set up more than 10,000 miles of open 
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wire, 500 miles of field wire and 500 
miles of rubber and lead cable under all 
sorts of battle conditions and in all 
kinds of weather. to keep communica- 
tions of the advancing Allies intact. 


*x « * 


We are indebted to J. E. Newitt, sec- 
retary of the De Ruyter & Lincklaen 
Telephone Co., DeRuyter, N. Y., for the 


accompanying photograph showing a 
novel dead-end used on a terminal pole. 
It is understood that this type of dead- 
end has proved very satisfactory. 


The accompanying photograph de- 
picts a portable isolation transformer 
which may be used to advantage for 
certain kinds of telephone testing. This 
unit is wound for three phase, but 





may be employed on single phase cir- 
cuits. Ratings are as follows: 250 volt- 
amperes (VA), 115 volts, 1:1 ratio, 
three phase and the frequency range 
is 60 to 400 cycles. This exceptional 
frequency range assures wide appli- 
cability in the laboratory and in all 
kinds of communication work. Con- 
struction of the unit is rugged, efficient 
and drip-proof. The ventilated hous- 
ing is designed for maximum protection 
and good appearance. 
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It’s squarely up to us at home to finance the 


weapons of war as well as to build them. This 
is America’s challenge. Here at ADC, we are 
exerting our energies to produce the finest 
communication components — and invest in as 
many War Bonds as possible. Believing that 
most Americans share our thoughts, we ask 
you to join us in this pledge —‘‘Let us all 
continue purchasing War Bonds to the limit 
and bring our boys home sooner to a peaceful 


and economically sound country’. 


} Audio Dewclyment Co, 


2833 13th Ave. S., Minneapolis 7, Minn. 











Indiana Commission Rules to 
Remove Service from Bookies 

The Indiana Public Service Com- 
mission cracked down on the use of 
telephones in known bookmaking 
establishments when it gave the Indi- 
ana Bell Telephone Co., Indianapolis, 
a new set of rules providing for the 
removal of service there. 

Placed in effect in line with a re- 
quest of the Board of War Communi- 
cations and the Federal Communica- 
tions Commission, the order provides 
that the telephone company may re- 
move service on two grounds: When 
notified by the prosecuting attorney or 
chief of police that a subscriber has 
been convicted of keeping or renting 
a gaming place, selling pool tickets or 
registering bets; or the company can 
act on its own evidence. 

Where service is disconnected fol- 
lowing a conviction, new service can- 
not be furnished until after 90 days 
from such disconnection and then only 
upon written consent of the prosecut- 
ing officials. 

The ruling also states that the Indi- 
ana Bell Telephone Co. may notify en- 
forcement officials if it suspects service 
of a subscriber is being used for ille- 
gal purposes. 


vv 


Minnesota Lawmakers Get Bill 
To Appoint Utilities Head 

A bill to provide for the appoint- 
ment by the governor of a single state 
public utilities commissioner to replace 
the present three-member elective Min- 
nesota Railroad & Warehouse Com- 
mission was introduced March 16 in 
the Minnesota Legislature. 

With Rep. Fred Memmer, St. Paul, 
its principal sponsor, the bill followed 
lines laid out in a recommendation 
made by a house interim committee 
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for a revised state departmental ad- 


ministration. It was stated that by 
making this position appointive rather 
than elective, the best man could be 
chosen without regard to personal poli- 
tics or popularity. 


vv 


Grants Oregon Independent 
Monthly Rate Increase 

The Mount Hood Telephone Co., 
Dufur, Ore., recently was granted a 
monthly rate increase of 50 cents by 
the Public Utilities Commissioner of 
Oregon, thereby bringing the rates of 
most subscribers to $2.00 per month. 

In approving the increase, Commis- 
sioner George H. Flagg stated: “The 
requested increase in revenue is only 
sufficient to provide a justified increase 
in operators’ salaries and to place the 
system in proper operating condition 
and, in no event, will the increase re- 
sult in the utility obtaining a fair 
return on its investment.” 

The company’s records, according 
to the commissioner, showed an actual 
operating loss of $63.82 in 1941; 
$345.39 in 1942, and $159.73 in 1943. 


vv 


Senate Rejects Williams 
As REA Director 

The United States Senate on March 
23 rejected, by a 52 to 36 vote, Pres- 
ident Roosevelt’s nomination of Aubrey 
Williams as rural electrification Ad- 
ministrator. 

Nineteen Democrats joined 33 Re- 
publicans in voting to deny confirma- 
tion to Mr. Williams, the first such 
denial of any important executive ap- 
pointment since 1939. Thirty-one 
Democrats, four Republicans and the 
Senate’s single member of the Pro- 
gressive Party, Senator LaFollette of 
Wisconsin, voted for the nomination. 


Wage Increase for Commission 
Secretary in Third Reading 

The Nebraska Legislature recently 
advanced to third reading without op- 
position, a bill increasing the annual 
salary of the secretary of the Nebraska 
State Railway Commission from $2,640 
to $3,300, along with like officers in 
other departments. 

Also advanced was a bill permitting 
construction of primary service trans- 
mission lines without making an ap- 
plication to the commission. This bill, 
however, requires that all such con- 
struction conform to the existing rules 
and regulations of the commission. 


vv 


Porter Dunlap Quits Office; 
Serves Tennessee 26 Years 

Marking the close of a 26-year record 
of service to his state, Commissioner 
Porter Dunlap, chairman of the Ten- 
nessee Railroad & Public Utilities 
Commission, has tendered his resigna- 
tion, effective April 1, to Governor Jim 
McCord. 

Succeeding him in office is Samuel S. 
Pharr, Memphis attorney, who is west 
Tennessee member of the commission. 

Commissioner Dunlap, who took over 
the chairmanship of the utilities com- 
mission several years ago upon the 
death of Gen. Harvey H. Hannah, pre- 
viously had served as state treasurer. 
He had been a member of the commis- 
sion since 1923. 

Mr. Pharr, who has done considerable 
research work on public utilities, was a 
member of the 1943 General Assembly 
of Tennessee, serving from the 32nd 
Senatorial District composed of Shelby 
County. 

He has been serving as attorney for 


the Memphis and Shelby County Pub- ' 


lic Utilities Research Department, and 
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was the author of several measures en- 
acted by the recent general assembly 
pertaining to railroads and _ utility 
matters. 


STROMBERG-CARLSON 


Mr. Pharr served as assistant district 


attorney general in Memphis for seven 4 ECOMM E NDS — 
years. 


Mr. Dunlap said his resignation was 
at his own request, but declined to com- 
ment on his future activities. However, 
it is expected that he will remain in the 


service of Tennessee, although no offi- 
cial announcement regarding this has 
come from the governor’s office. 


The commission is organized every 
two years and a chairman elected. Com- 
missioner Dunlap was re-elected in 
January for a two-year term. Members 
of the commission said that a new 
chairman would be elected when Mr. 
Pharr takes office. 


on Vv 
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ntly increased Rates 
7} The Farmers Telephone Co. of New- 
nual castle, Neb., recently asked the Ne- 
aska braska State Railway Commission for i 
640 authority to increase rates 50 cents a ° 
5 mm month. Net rates now in existence are N 17 Bronze Drop Wire 
$2.25 a month for business service 0. 
ting and $1.75 for residence service, sub- 
ans- ject to a 50 cent discount. For farm 
ap- service, the new charge will be $6.00 Distributed Exclusively by 
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wer: to carry broadcast programs through- Division 
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by the communications authority, under 
‘able the direction of Gleason W. Kendrick, 
asa teacher of science at the University of 
mbly Puerto Rico, to determine whether the 
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the same manner that conventional 
broadcast signals are carried through 
the air. Because the program is moved 
along the lines at a high frequency, 
there is no interference between the 
broadcast and the normal low fre- 
quency traffic on the lines, according to 
radio experts. 

Experiments in Puerto Rico will be 
conducted on government-owned power 
and telegraphic circuits that reach all 
parts of the island. Because these lines 
are not in interstate commerce, their 
use is not generally considered to come 
under the jurisdiction of the FCC. 


Vv 


Independent Company Fined 
For Contempt of Court 

Garden Valley Telephone Co., Er- 
skine, Minn., and its manager, Thomas 
Vollom, were fined $500 on March 23 
for criminal contempt of court in Min- 
neapolis by Federal Judge Gunnar H. 
Nordbye. 

The defendants entered a nolo con- 
tendere plea to the charge of failure 
to obey a court judgment of April 11, 
1942, enjoining them from violating 
the Fair Labor Standards Aet. 

Before the hearing, the firm had 
paid nearly $2,000 to 11 employes and 
promised to pay an additional amount 
to three others. 


Vv 


Commission to Hear Request 
For Higher Rates 

The United Telephone Co., West Con- 
cord, Minn., filed an application with 
the Minnesota Railroad & Warehouse 
Commission on March 21, requesting 
authority to increase its schedule of 
rates. Hearing was set for April 11. 

The present and proposed monthly 
rates for such service are as follows: 


Present Proposed 


Class of Service Rates Rates 
Individual line, 

a a $2.50 $3.00 
Two-party line, 

eee 2.25 2.75 
Individual line, 

residence ....... 1.75 2.00 
Four-party line, 

residence ....... 1.50 1.75 
Rural stations 

owned, metallic. . . 1.75 2.00 


Suspension of service at request of 
subscribers: 50 per cent of the regular 
net rate for the class of service in- 


volved. 
Vv 


Requests Rates’ Substitution 

The Lincoln (Neb.) Telephone & 
Telegraph Co. and the Farmers Inde- 
pendent Telephone Co., Red Cloud, re- 
cently filed a joint application with the 
Nebraska State Railway Commission 
for permission to cancel a toll rate of 
five cents between the Guide Rock ex- 
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change of the Lincoln company and 
the Farmers’ Red Cloud exchange, sub- 
stituting a station-to-station rate of 
10 cents for the first five minutes and 
five cents for each additional three 
minutes, with a person-to-person rate 
of 20 cents for the first three minutes 
and five cents for each additional 
minute. The applicants say that the 
present rate is discriminatory in that 
area, 


Vv 


Rate Increase Hearing 
Set for April 10 

April 10 was set by the Minnesota 
Railroad & Warehouse Commission on 
March 21 for the hearing date of the 
application of the Farmers Telephone 
Co., Emmons, for authority to increase 
its schedule of telephone rates at its 
Emmons and Conger, Minn., exchanges. 

The present monthly rates and the 
like rates as proposed by the Farmers 
company, plus three provisions, are as 
follows: 

Present Proposed 


Class of Service Rates Rates 
Individual line, 

IG ons ad ae $1.50 $3.25 
Two-party line, 

ER, Gis add 2.75 
Individual line, 

residence ....... 1.25 2.00 
Four-party, line 

residence ....... 1.75 
Rural multi-party, 

| ee 1.25 2.00 
Rural multi-party, 

grounded ....... 1.25 2.00 
Extension bells .... ios .25 


Mileage Charge: Outside base rate 
area—per one-quarter mile or fraction 
thereof, 25 cents. 


In addition to the above rates, 25 
cents per month additional for desk 
sets on rural lines, 50 cents per month 
additional for handsets on rural lines 
and 25 cents per month additional for 
handsets in town. 


Suspension of service at request of 
subscribers: 50 per cent of the regular 
net rate for the class of service in- 


volved. 
Vv 
Oregon Company Sale Approved 


The Public Utilities Commissioner 
of Oregon on January 31 approved the 
sale of the Myrtle Creek (Ore.) Tele- 
phone Co. by V. H. Cornutt to Frank 
E. and Opal M. Burr for a purchase 
price of $13,500, following a public 
hearing at Myrtle Creek. The com- 
pany operates 148 stations. 


Vv 


Files for Rate Increase 

The Miles Township Rural Telephone 
Co., Rebersburg, Pa., furnishing tele- 
phone service in Miles and Penn Town- 
ships, Center County, has filed with the 
Pennsylvania Public Utility Commission 
a new tariff which increases the annual 
telephone rental from $14 to $16, 


effective July 1, 1945. The company’s 
annual report for 1944 showed 78 sub- 
scribers. 


Vv 


Minnesota Commission Sets Rate 
Hearing Date for Independent 

The Minnesota Railroad & Ware- 
house Commission has set April 11 for 
hearing on the application of the 
Kasson & Mantorville Telephone Co., 
Kasson, for authority to increase its 
schedule of rates and charges at Kas- 
son and Mantorville. 

The present and proposed monthly 
rates for such service follow: 


Present Proposed 

Class of Service Rates Rates 
Individual line, 

ae $2.25 $3.00 
Individual line, 

residence ....... 1.50 1.75 
Two-party line, 

residence ....... 1.25 1.50 
Rural stations 

owned, metallic. . . 1.50 1.75 
Extension stations, 

eee 50 75 


Mileage Charge: Outside base rate 
area—per one-quarter mile or fraction 
thereof, 25 cents. 


Vv 


Sets Date for Rate Hearings 
Hearing on an application of the 
Bertrand (Neb.) Telephone Co. for the 
readjustment of rate schedules and the 
issuance of bonds has been set by the 


Nebraska Railway Commission for 
April 18 at Bertrand. 
Vv 


Hold Rate Increase Hearing 

The application for a general rate 
increase of 50 cents in monthly rates 
and $3.00 in annual farmer switching 
rates, filed by the Maupin (Ore.) Tele- 
phone Exchange, was considered March 
22 at a public hearing in Maupin. 


vv 


Summary of Commission 
Rulings & Hearings 


Illinois Commerce Commission 

March 27: Hearing on joint petition 
of Peoples Telephone & Telegraph Co. 
of Menard County, Petersburg, and 
Illinois Bell Telephone Co. for authority 
to transfer the property of the former 
company to the latter; and for a cer- 
tificate of convenience and necessity 


for the Bell company to construct, 
maintain and operate the telephone 
business in territory now served by 


Peoples company. 


Kansas State Corporation Commission 

March 13: Granted authority to 
Home Telephone Co., Scottsville, to 
make certain rate changes. Heard and 
advised March 6 

March 13: Issued certificate of con- 
venience and authority to Talmo 
(Kan.) Telephone Exchange to trans- 
act telephone business. Issued certifi- 
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iny’s cate allowing issue of $5,100 of its | 
sub- capital stock. 
March 13: Granted permission to | 
F & M Telephone Co. to transfer its 
franchise and cease operating at Rolla 
late and Richfield, Morton County. 
March 13: Issued certificate of con- 
nt venience and authority to Ralph W. 
’are- Winsted, owner, Winsted Telephone Co., 
| for to transact telephone business in east 
the half of Morton County. 
C March 20: Heard and advised appli- 
. cation of Berryton (Kan.) Telephone 
e its Co. for authority to make certain rate 
Kas- changes. Postponed from March 13. 
March 23: OPA consideration of 
thly application of Peoples Telephone Asso- 
— ciation, Athol, for authority to make 
certain rate changes. Commission hear- 
ing March 6. 
ae April 2: Rehearing on application of 
. Inland Telephone Co., Wellsville, for 
permission to transfer its franchise 
09 and cease operating. Heard and advised 
Ph February 20. 
Ms : April 2: Rehearing on application 
50 of Ross Gault for certificate of con- 
‘ venience and authority to transact 
a telephone business in Wellsville. Heard 
oa and advised February 20. 
15 April 9: Hearing on application of 
Jamestown (Kan.) Telephone Co., a 
rate corporation, for authority to make cer- 
ction tain rate changes. Postponed from 
March 30. 
April 19: Hearing on application of 
Wayne (Kan.) Independent Telephone 
Co., Inc., for authority to make cer- 
; h tain rate changes. 
the April 24: Hearing on application of 
r the Gorham (Kan.) Telephone Co. for au- 
1 the thority to make certain rate changes. 
; po Oklahoma Corporation Commission 
= March 27: Hearing on relocation of 
boundary line defining territory to be 
served by Oklahoma City exchange of 
Southwestern Bell Telephone Co., Spen- 
cer (Okla.) Telephone Co. and Nicoma 
Park (Okla.) Telephone Co. Con- 
vate tinued from March 7. 
rates Vv 
hing 
Tele- Ranger Battalion Operates 
larch Patrol Communication 
A successful method of telephone 
communication from headquarters to 
advance patrol groups and between 
patrols operating simultaneously has 
been effected by a ranger battalion in 
Italy, according to field reports to the 
sti Office of the Chief Signal Officer. 
4 Co. Field telephones and light field wire 
and on one-half mile spools are the items of 
ority equipment used. 
rmer ; : — 
cer- Before starting on their missions, 
ssity each patrol group connects its wire 
ruct, with the battalion switchboard and pro- 
7 ceeds along its prescribed route to the 
: end of the first spool. Each patrol then 
’ reports to headquarters and receives HUBBARD 
~ any new orders. As a rule, additional | H BBARD COMPANY 
d jo calls are made from each successive | U AND 
and half-mile check point. Patrols talk to | DITTeRLieCH AKLAND CALIFORNIA Mel Ve 
each other through the switchboard 
con- and coordinate action against enemy MANUFACTURERS OF A COMPLETE LINE OF HARDWARE 
‘almo groups or installations. FOR TELEPHONE REQUIREMENTS SINCE 1900 
rans- 
.rtifi- Ranger officers report that the sys- 
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tem tends to increase the confidence of 
the men and results in longer periods 
of patrol activity. 


Vv 


Three Marine Corps Telephone 
Men Win Bronze Star Medal 

Three telephone men of the United 
States Marine Corps, all of whom had 
earlier won the Presidential Unit Cita- 
tion for their participation in the fight 
for Tarawa, recently were awarded the 
Bronze Star Medal for their parts in 
the American assault last summer on 
the Marianas Islands. 

The three marines, all of whom are 
from eastern states, are: Pfc. Benja- 
min E. Santese of Philadelphia, Pa., 
22-year-old telephone repair man; Pfc. 
Robert A. Olsen of Long Island, N. 
Y., 20-year-old telephone and radio 
operator, and Pfc. Walter J. Jensen of 
East Orange, N. J., 19-year-old tele- 
phone operator, who won his award for 
action at Tinian. 

Private Santese repeatedly braved 
enemy fire to repair cut telephone lines 
in his task of maintaining communica- 
tions, while Privates Olsen and Jensen, 
operators attached to forward observa- 
tion parties, spotted targets for artil- 
lery and naval gunfire. 
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FAHNESTOCK 
a: LECTRIC COMPANY, INC. 


Type 3-A 
| Arrester Relay 


Discharged Veterans Identified 
By Honorable Service Button 
Can you identify this button? 





(Signal Corps Photo) 


It’s the Honorable Service Button, 
issued to more than a million dis- 
charged veterans of the Army, Navy, 
Marine and Coast Guard, which the 
War Department has asked editors to 
publicize in order that veterans need 
not be challenged for their failure to 
appear in uniform. 


Vv 
Change of Address 


A letter received 
New York (N. Y.) Telephone Co. read 
in part: “Thank you for your letter 
informing me that you have not for- 
gotten my request for a telephone. I 


Pita ee eRe 
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recently by the 


have now changed my address from 
New York City to the New Hebrides 
Islands, South Pacific, and will appre- 
ciate your making the installation at 
my new address as soon as possible.” 


Vv 


Fixes Telephone Line and Helps 
Save Three Pals 

Pfe. Walter Igiolski of Chicago, an 
infantryman, volunteered to craw! out 
under Jap fire on Guadalcanal to fix a 
broken telephone line and ended up by 
helping to save three wounded me: 

He and another infantryman crawled 
forward and made the telephone line 
repair. On the way back to the com- 
pany post, they came upon a litter 
party, all wounded and unable to pro- 
ceed. They summoned help and the 
wounded were removed under fire. 

Private Igiolski received the Bronze 
Star. 

Vv 

Resumes Prewar Duties 

JOSEPH E. WALSMITH, Indianapolis, 
Ind., who bore the rank of lieutenant 
colonel in the Army with which he 
served four years before re- 
honorable discharge _ re- 
cently, resumed his duties as assistant 
engineer in the plant department of 


almost 
ceiving his 


the Indiana Bell Telephone Co. 


@ For years there has been a definite 
need for the use of a protector of the 
type illustrated above. 
adaptation is on rural and toll lines where 
they parallel power lines for a consid- 
erable distance. 
strung parallel with rural and toll lines 
throughout the country. Arrester Relay 
No. 3-A is the answer. 
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Many REA lines are 
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REA Watching Proposed 
Rural Telephone Legislation 

What does the Rural Electrifica- 
tion Administration think of proposed 
federal rural telephone loans? Os- 
tensibly, the attitude of REA towards 
bills in Congress along this line will be 
one of watchful waiting. This was re- 
vealed in a recent letter to all presi- 
dents of REA cooperatives, signed by 
Deputy Administrator Neal, which 
states, in effect, that REA’s present 
policy is to listen attentively to any 
discussion of the subject. 

Mr. Neal’s letter points out that the 
present agitation for rural telephones 
is based on “much the same reason that 
there was agitation about rural electric 
service before May, 1935.” He said that 
REA engineers first became interested 
in “carrier circuit” experiments for the 
limited purpose of talking between 
themselves, over rural power lines. 
When the possibility of using “carrier 
circuits’ for rendering telephone serv- 
ice to farmers was entertained, he said, 
REA entered into cooperative research 
with Bell Telephone Laboratories. But 
he warned that “additional develop- 
ment and testing must precede any 
commercial installations.” 

Research cannot be resumed until 
war restrictions are off and even then 
a “considerable period of time may 
elapse” before commercial feasibility 
can be established, if it is established. 

Mr. Neal concluded that for the pres- 
ent REA “does not have a program for 
financing rural telephone service for 
members of REA-financed power co- 
operatives.” 


Vv 


Minnesota Company Takes Over 
South Dakota Facilities 

The Tri-County Telephone Co., Estel- 
line, S. D., with all connecting farm 
lines, was sold February 23 to the Cen- 
tral West Telephone Co., Waverly, 
Minn., owned and managed by L. J. 
Ollig. 

The Central company controls about 
a dozen exchanges in Minnesota and 
South Dakota. 

As soon as new material is avail- 
able, Mr. Ollig states he will build 
new lines and make improvements as 
rapidly as possible. Headquarters for 
this section are at Dell Rapids, S. D. 


Vv 
injured by Falling Pole 


CARL Moore, head of the mechanical 
department of the Boone County Tele- 
phone Co., Harrison, Ark., broke his 
left arm recently when a _ telephone 
pole, being set in the Vicinity of Belle- 
fonte, Ark., fell on him. 
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“Teletalk 


ADDS HOURS TO YOUR WORK WEEK 


Gives Your Subscribers 
Finger-Tip Information 
to Answer Phone Calls 


Industry has been quick to recognize the value of Teletalk 


Amplified Intercommunication Systems. 


Teletalk cuts down the time lost waiting for information on 
important long distance calls ...saves time lost calling 
individuals to the phone . . . leaves lines open for revenue- 


producing calls. 


This modern method of inter-plant and inter-office com- 
munication has done much to eliminate telephone conges- 
tion in thousands of war-busy plants. When its time and 
energy-saving advantages are explained to the subscriber, 


Teletalk almost sells itself. 


Teletalk sales can be an important source of new revenue. 
Systems are easy to install... take their power from the 


electric light circuit... require practically no service. 


Investigate Teletalk. Find out how effectively its use by 
your subscribers can improve their productive use of 


telephone service. Write us today for complete information. 


Licensed under U. S. Patents of Western Electric Company, In 
corporated, and American Telephone and Telegraph Company 
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operations accomplished,” the admiral 
asserted. 

It was interesting to note the favor- 
able reaction among the Senate com- 
mitteemen when the chairman of the 
FCC, Paul Porter, took the stand for 
his first major appearance before a 
congressional board in his new job. 
Proceedings had been pretty dull up to 
that point and some of the senators 
inattentive, if not actually sleepy. But 
at the first indication that there was 
disagreement among the government 
agencies over the Navy’s proposal, the 
senators came to attention immediately. 
Porter sharply attacked the Navy’s 
idea on the government monopoly which 
would give five of the 20 directors to 
the government departments. 

Asserting that “with the basic prin- 
ciple of unification, I think, there is 


substantial agreement,” he _ testified, 
however: 
“I feel strongly that this limited 


marriage between government and pri- 
vate business will not in practice result 
in the advantages claimed for it, but 
to the contrary will have many dis- 
advantages. 

“I feel that sound policy requires 
elimination of government participa- 
tion in the management of a private 
monopoly even on a limited scale.” 


Porter steered clear of expressing a 
final opinion as to whether the unified 
system should be governmentally or 
privately-owned and operated. 

However, the text of his statement 
clearly implied a personal preference 
for continued private operation, if it 
is at all possible. 

Following Porter’s testimony, Sena- 
tor Wheeler, chairman of the commit- 
tee, said he was inclined to favor post- 
war government ownership of Ameri- 
can international communications facil- 
ities. He told Chairman Porter he was 
“extremely doubtful” whether the gov- 
ernment’s wartime investments in radio 
and other equipment “should be turned 
over to a private monopoly.” 

Asserting that the Army alone has 
a $250,000,000 investment in communi- 
cations equipment abroad, compared 
with an investment of $52,000,000 by 
competing private companies, Senator 
Wheeler commented: “Perhaps the 
monopoly ought to be owned completely 
by the government.” 


Incidentally, Chairman Wheeler is 


reported to have poked a little good- 
natured fun at the recent youthful ap- 
pointments to the FCC. (Chairman 
Porter is 40 years old, and the latest 
appointee, Charles R. Denny, Jr., is 
but 32.) After Wheeler had favorably 
reported his committee’s action on 
Denny’s nomination, a newspaper re- 
porter suggested to the Montana sena- 
tor that the latest designate of the 
commission membership which controls 
radio is not much older than popular 
radio itself. “Yes,’”’ commented Wheeler, 
“another nomination or two like this 
and we will be referring to the FCC 
as the Quiz Kids.” 


Vv 


Profanity Bill Lost 
In Legislature 

A bill which would have made it un- 
lawful to use indecent and profane 
language in addressing telephone op- 
erators and other women over the tele- 
phone was lost in the shuffle during 
the closing days of the North Carolina 
Legislature. (TELEPHONY, March 24, 
page 28.) 

Passed by the house, the bill was 
amended when it reached the senate 
to make it apply to only two counties, 
Wake and Pitt. The measure was sent 
back to the house, which refused to 
concur in the amendments and ap- 
pointed a committee to confer with 
senate representatives in an attempt to 
reach an agreement. 

With the legislature in its dying 
hours, the committee reported that the 
senate representatives had agreed to 
withdraw the amendments, but the 
senate promptly became involved with 
parliamentary procedure, refused to 
adopt the report of the committee and 
the whole matter still was unsettled 
when the legislature 
March 21. 


adjourned on 


Vv 


Sells Connecting Company 

The Lone Rock Toll Line, Condon, 
Ore., a connecting company which is 
switched by the Home Telephone Co., 
Condon, was sold recently to Clarence 
D. Haynes for $650 by Myrtle Hud- 
dleston. The company operates ap- 
proximately 25 stations. 


Vv 


Takes Telephone Messages 

The Telephone Answering Service, 
Charlotte, N. C., an organization which 
provides 24-hour service for business 
offices, professional men and_indi- 
viduals who are unable to obtain tele- 
phone service or need it while away 
from their offices, recently was opened 
by Miss Frances Shreve, formerly of 
Burlington, N. C. 
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New York Company Plans Rural 
Service Improvement 

Plans are well advanced in 
York State for improvement of farm 
telephone service after the war. 

In connection with the 
nouncement of the formation of com- 
mittees representing Bell and Inde- 
pendent telephone companies to extend 
and improve the farm service, it was 
disclosed that the plans for such im- 
have been under develop- 


New 


recent an- 


provement 
ment for many months. 

[The New York (N. Y.) Telephone 
Co., which has more than 70,000 rural 
telephones in its area alone, reports 
that this represents an increase of 18,- 
000 telephones, or 35 per cent over the 
number in service in 1930. 

While during depression years of the 
early 1930’s, farm telephones, like city 
telephones, declined substantially in 
number, the trend since 1938 has been 
upward in New York, and generally 
throughout the nation. 

About a year ago, when it appeared 
that the end of the war in Europe 
might not be distant, the New York 
Telephone Co. began planning for rural 
telephone improvement. Studies were 
made in several typical New York 
counties to find out the needs in differ- 
ent kinds of rural areas. In addition, 
the telephone company consulted, and 
is continuing to consult, with rural 
people to make sure the plans reflect 
their needs. 

These studies indicate that 88 per 
cent of the New York farms now with- 
out telephone service can be 
from existing rural lines. 


served 


For farmers off existing telephone 
lines, plans have been made for reduc- 
ing the construction charges necessary 
to furnish them with service and to ex- 
tend time for payment of such charges 
over a period of five years. 


Vv 


Approve Sale of Facilities 
To Tennessee Company 

Sale of facilities of the Blountville, 
Va., telephone system to Inter-Moun- 
tain Telephone Co., Bristol, Tenn., was 
approved March 13 at a meeting of 
stockholders of the former system, 
Kelley McNish, president of the Inter- 
Mountain company, announced. 

The Blountville system, owned by 
the Sullivan County Farmers Mutual, 
representing all persons having tele- 
phone connections to the utility net- 
work, will be incorporated into Inter- 
Mountain’s system April 1, under 
terms of the agreement, Mr. McNish 
stated. 

As soon as the materials and man- 
power situation permit, the Inter- 
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Mountain company plans to rehabili- 
tate the entire Blountville system, in- 
stalling dial service, Mr. McNish de- 
clared. In the meantime, such im- 
provements as are possible under the 
circumstances will be made and service 
will be improved to the extent per- 
mitted by wartime shortages. 

Free telephone service between Bris- 
tol and Blountville, now in effect, will 
remain unchanged, according to Mr. 
MeNish. 


Vv 


Seventh War Loan Drive, 
May 14-June 30, Buy Bonds! 
Mark Van Doren, chairman, National 
Book & Author War Bond Committee, 
recently sent a letter to the editors of 
Stars & Army publication, 
telling of the work his committee is 
doing in furthering the sale of war 
bonds. The National Book & Author 
War Bond Committee has sent 78 of 
America’s leading writers to cities all 
over the country to talk to the people 
about war and ultimate 
Van Doren asked the editors of Stars 
& Stripes if there was anything special 
these speakers should tell the public, 


Stripes, 


peace. Mr. 


anything that may help in the success 
of the Seventh War Loan Drive (from 
May 14 to June 30). 
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DROP WIRE INTERIOR 
BRIDLE POTHEAD 
SWITCHBOARD CABLE TERMINAL 

TREE INSTRUMENT 
GROUND FIXTURE 


BURIED WIRE 


ACORN INSULATED WIRE COMPANY, INC. 


225 King Street, Brooklyn, N. Y. 


LEICH SALES CORP., 427 W. Randolph St., Chicago 


LINDSAY SUPPLY CO., 4815 Superior Ave., 
Cleveland 


PLASTIC INSULATED 


His letter was answered by Sgt. 
Robert Fleisher, Stars & Stripes Medi- 
terannean correspondent with the Fifth 
Army. In his stirring answer, Sergeant 
Fleisher wrote one sentence which he 
feels civilians should remember, espe- 
cially when they have a chance to ‘fight 
on the home front by buying war 
bonds. The sentence is this: “A rifle- 
man or a platoon leader or a com- 
mander of an infantry company in com- 
bat with the enemy has no hope of 
coming through the war unscathed un 
less he is saved by the armistice both 
in Europe and in Asia.” 

Sergeant Fleisher’s statement was 
backed by descriptive reasoning in the 
form of true incidents. He estimates 
that 2,000 
casualties a day all over the world, this 
number include that vast 
majority of soldiers who, from a safety 
fortunate enough 


there is an average of 


does not 
point of view, are 
not to be members of a line company. 

“You must understand the terrible 
necessity for an all-out effort by every- 
one everywhere. You and the soldier 
must be closer than you ever have 
been,” the sergeant wrote. 

You see why you must go “all-out.” 
Don’t be misled by that 
cause it has been used so much. Do 


phrase, be- 


buy war bonds! 
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Aut the strength and durability 
inherent in steel are combined--- 
with definite economies---in Crapo 
Galvanized Steel Strand. Heavy, duc- 
tile, tightly-bonded zinc coatings, ap- 
plied by the famous Crapo Galvaniz- 
ing Process, 
provide lasting 
protection against 
corrosion. 









Ask the distributor 
of Crapo Galvanized 
Products near you or 
write direct for fur- 
ther information! 
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Thoroughly tested to meet exact- 
ing requirements of operating com- 
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to deliver a steady powerful ring- 
ing current. 
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7p watts to 45 
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_ Claims Canadian Pioneer Has 
| Longest Telephone Service 
| An article in a recent issue of 
| TELEPHONY, stating that Ferdinand R. 
| Jeschke of Melrose Park, IIl., is the old- 
est retired telephone man in the United 
| States from the standpoint of service 
brought a letter and newspaper clip- 
ping from F. J. Nesbet of the New 
| Brunswick (Canada) Chapter of the 
| Telephone Pioneers of America, which 
indicated that John D. Briggs of Fred- 
ericton, New Brunswick, has a longer 
telephone career than Mr. Jeschke. 

The newspaper story concerning Mr. 
Briggs follows: 

“Probably the oldest telephone man 
in North America—and therefore in all 
the world—is John David Briggs, 78 
years of age, who now lives in Freder- 
icton. It was at the mature age of 14 
that Mr. Briggs went into the telephone 
business in his home town of Nashville, 
Tenn., and this was in 1879, just three 
years after Alexander Graham Bell had 
invented the telephone in 1876. 

“His first job was with the Cumber- 
land Telephone Co. of Nashville, owned 
and managed by one man. Its entire 
plant consisted of three lines, strung 
over housetops, since telephone poles 
were then unheard of; there were some 
40 subscribers on each line. 

“The way this early telephone oper- 
ated, Mr. Briggs relates, was much 
more primitive than is the case with 
today’s efficient instruments. The sub- 
scribers’ sets consisted of a receiver— 
through which one both talked and then 
listened—a little bell, and a key, similar 
to modern telegraph keys. Subscribers 
were called to the telephone by tapping 
out their particular code signals on the 
keys. Wealthier subscribers were dis- 
tinguished by having two receivers, one 
for listening and one for talking. 

“In this company Mr. Briggs, with 
the stamina of his 14 years, held the 
position of troubleshooter. In addition 
to him there were three other people on 
the company payroll — the manager- 
owner, a collector and an operator. 

“After about a year the company 
built an exchange, and a _ 1,000-line 
switchboard was put in, which Mr. 
Briggs helped to install. It was filled 
to capacity in six months, indicating 
the speed with which the new invention 
of the telephone was ‘catching on’ and 
a multiple board, the first manufac- 
tured, replaced the 1,000-line 
board. 


soon 


“The young telephone company was 
wily, however, in staging its campaign 
to fill the 1,000-line board so rapidly. 
One thousand telephone sets were placed 
in subscribers’ premises—in some cases 
much against their desires — free of 
charge for six months. At the end of 


that period a man was sent around with 
a team, a screwdriver and 1,000 con- 
tract forms. His orders were to get sig- 
natures or telephone sets. He got 1,000 
signatures. 

“Mr. Briggs was summoned to Can- 
ada May 1, 1885, as the result of his 
work on the multiple board at Nash- 
ville. C. F. Sise of the Bell Telephone 
Co. of Canada had visited Nashville and 
had seen the board and when the instal- 
lation of a similar one became neces- 
sary in Montreal, he sent for young 
Briggs to do the job. 

“Mr. Briggs remained with the Cana- 
dian company and in 1887 he was sent 
to the Maritimes to do some work, first 
in Saint John and then in Halifax. It 
was in 1891 that he supervised the in- 
stallation of the first common battery 
switchboard in Halifax. 

“As the company grew, Mr. Briggs 
advanced with it and soon was made 
superintendent of construction, He held 
this position through changes of the 
company’s name (The Bell Telephone 
Co. of Canada, the Nova Scotia Tele- 
phone Co. Ltd., the Maritime Telephone 
& Telegraph Co.) until his retirement, 
after a telephone career of 62 years. 
At the time of his retirement his record 
showed more service with the Maritime 
Telegraph & Telephone Co. than any 
other employe, and this record of 56 
years and eight months still stands. . . .” 


Vv 


United Utilities Stockholders 
Name Directors, Officers 

Stockholders of United Utilities, Inc., 
Abilene, Kan., met recently and re- 
elected the following directors: Chair- 
man, Henry J. Allen, Wichita; Harry 
Darby, Kansas City; Ralph W. Dock- 
stader, Beloit; Alden L. Hart, Abilene; 
Gustav Hirsch, Columbus, and R. C. 
Kemper, Kansas City. A. Z. Patterson 
was elected as a new member of the 
board. 

The re-elected Mr. Hart, 
president; Mr. Dockstader, vice presi- 
dent; C. A. Seupin, vice president and 
treasurer; O. D. Small, secretary, and 
E. E. Anderson, general auditor. 

In addition to the above officers, 
A. Z. Patterson was elected a vice 
president; H. L. Hunting, assistant sec- 
retary-assistant treasurer, and B. I. 
Litowich and Mr. Patterson as coun- 
sels. 


directors 


VV 


Leaves to Assume New Duties 

GEORGE BAUMAN, manager of the 
Tuscola office of the Illinois Commer- 
cial Telephone Co. during the last 
eight years resigned recently to accept 
a position with the Kansas State Tele- 
phone Co., Baxter Springs. 
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Take Orders Now for Fifth 
Edition of Hershey's Book 

The publishers of Hershey’s book, 
Automatic Telephone Practice, an- 
nounce that the fifth edition soon will 
be printed, pending removal of war- 
time restrictions on book paper, and 
that orders now are being taken, sub- 
ject to future delivery. Anyone inter- 
ested in ordering a copy of this edition 
may do so by writing to TELEPHONY. 

The text, which has undergone con- 
stant revision since its last printing in 
1928, in its first edition (1917) sold 
over 2,000 copies; in its second (1919), 
over 3,000 copies; in its third (1920), 
over 5,000 copies; and in its fourth 
(1924), over 6,000 copies. This fifth 
edition, which will require about 135 
pages, will have a page size of 8'2x11 
in. to make the circuit diagrams more 
readable. 

“Part A— General Principles” pre- 
sents a comprehensive discussion of au- 
tomatic telephony without reference to 
circuits, while “Part H — Historic” 
which is treated in sections correspond- 
ing to similarly numbered sections in 
Part A, deals with historic background. 

“Part C—Circuit Kinks,” which is of 
special interest to circuit designers, can 
be run off in an advance printing if a 
demand for this particular information 
warrants it. 

“Part D—Circuits” presents certain 
switch circuits which are considered 
typical of certain features discussed in 
Part A, in many cases, composites made 
up for instruction purposes. 


Vv 
Wins Fleet Safety Award 


A major award in the annual 1944 
inter-fleet safety contest was presented 
to the Southwestern Bell Telephone 
Co. by F. Edward O’Neil, president, 
Safety Council of Greater St. Louis 
at a meeting in St. Louis, Mo., on 
March 15. 

VV 


Elect Plant Manager 

JOSEPH EDWIN HITE unanimously 
was elected plant manager of the 
Farmer’s Mutual Telephone System, 
Edinburg, Va., to succeed his father, 
the late M. Lioyp HITE, at a meeting 
of the board of directors. (TELEPHONY, 
March 3, page 43.) 


Vv 


Plans Radio-Telephone Service 

The New York (N. Y.) Telephone 
Co. plans a vehicular radio-telephone 
service for New York and vicinity after 
the war, Carl Whitmore, president, re- 
cently disclosed in the annual report of 
the company. 
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“I'm Glad 
We Used 
HUBBARD” 


“Now that we don't have the 
manpower to maintain our plant 
as we did before the war, I’m 
mighty glad we used Hubbard Pole 
Line Hardware. With this husky 
hardware, we're all set for the 


duration.” 





Everywhere, telephone men who 
are regular users of Hubbard hard- 
ware are saying something like 
that. For they have found that 

HUBBARD Hubbard hardware stands up 
PRODUCTS through years of service. They have 


INCLUDE come to depend on it for safety. 


They know that once a job’s com- 


ANCHORS and RODS pleted with Hubbard hardware, 
BOLTS: CLAMPS they are free for years from repairs 
BRACKETS BRACES and replacements. And they have 
GUY GUARDS and STRAPS a feeling that Hubbard hardware 
GUY WIRE PROTECTORS does a ship-shape job—gives them 


an installation of which they can 


NUTS and WASHERS 


SEATS SHIMS STEPS er 
SCREWS FIXTURES Right now, these qualities in 
Hubbard hardware are paying divi- 
—and hundreds of other dends. Telephone men with Hub- 


hardware items for pole 


Ts de ccsten bard-equipped plants are sitting 


pretty, confident of the service built 
into these quality products. 


DISTRIBUTED BY 


AUTOMATIC ELECTRIC 


SALES CORPORATION 





1033 WEST VAN BUREN STREET + CHICAGO 7, ILLINOIS 
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Admiral Hooper to Receive 
Franklin Institute Medal 

Rear Adm. Stanford Caldwell 
Hooper, USN (Retired), often called 
the “Father of Navy Radio,” has been 
selected by the Franklin Institute, 
Philadelphia, Pa., as one of two recip- 
ients of the Elliott Cresson Medal for 
1945. The award will be presented 
formally at the institute’s annual medal 
day ceremonies in Franklin Hall on 
April 18. 

The first Navy man ever to receive 
this award, Admiral Hooper was se- 
lected for “his pioneering leadership 
and practical utilization of discoveries 
in the field of radio for the United 
States Navy.”’ The award has been be- 
stowed annually since 1848, on the 
basis ‘‘of discoveries or original re- 
search, adding to the sum of human 
knowledge, irrespective of commercial 
value.” Such scientists as Professor 
and Madame Curie, Rudolf Diesel, Tol- 
bert E. Lanston, Nikola Tesla, Tinius 
Olsen and Roger Adams have been so 
honored in the past. 

Admiral Hooper is a graduate of the 
United States Naval Academy, class of 
’05. At the time of his retirement from 
the Navy in March, 1943, he held the 
post of general consultant for radio, 





dependable 


Gedar Poles 
MICHIGAN POLE & TIE Co. 


NEWBERRY—GRAND RAPIDS 
MICHIGAN 











Cedar Poles 
MACGILLIS & GIBBS COMPANY 


Wells Bidge., Milwaukee 2, Wis. 
* * 
Northern White and Western Red 
Cedar Poles—Plain or Butt-Treated 











POLES 





B. J. Carney & Co., 100 N. 7th St., 
nog Minn.—Western red_cedar 
poles. Pentrex Butt Treated or Plain. 








Cc. M. Christiansen Co., Phelps, Wis.— 
Northern White Cedar Poles, plain or 
butt treated. Quotations on request. 








International Creosoting and Construc- 
tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants: 
Beaumont and Texarkana, Texas. 








T. M. Partridge Lumber Co., Minne- 
apolis, Minn.—Northern White—Western 
Red Cedar Poles. Plain or butt-treated. 








Pensacola Creosoting Company, Pen- 
sacola, Fla.—Creosoted Southern Pine. 
Poles of Superior Long Leaf Quality. 
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(Official U. S. Navy Photo) 


REAR ADM. S. C. HOOPER 


radar and underwater sound equip- 
ment. Since then he has become tech- 
nical consultant for a limited number 
of firms, including Automatic Electric 
Company, to whom his technical knowl- 
edge and experience are proving of 
high practical value. 

The long career of Admiral Hooper 
in Navy radio dates from 1912, when 
he was appointed fleet radio officer, a 
post which he had suggested as nec- 
essary for the administration of this 
method of communication. During his 
long term of service, his persistent de- 
velopment and application of new ra- 
dio principles, systems and instruments 
to naval communication have been in- 
strumental in maintaining the United 
States Navy’s leadership in this field. 

Admiral Hooper has received many 
other honors for his distinguished serv- 
ices in the field of naval communica- 
tions, among them the IRE Medal of 
Honor, the Marconi Medal of Merit, 
the Navy Cross and the Legion of 
Honor (France). 
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Illinois Company Installs 
Board to Resume Service 

The Kemper (Ill.) Telephone Co. re- 
cently resumed service which had been 
suspended for almost a year, with the 
installation of a new switchboard in 
the residence of its operator, Mrs. 
Lillian Maple. 


Vv 


Named to State Department Post 

MICHAEL J. MEAGHER, Woburn,Mass., 
former general directory manager of 
the New England Telephone & Tele- 
graph Co., recently was appointed con- 
fidential secretary to THomaAS A. 
FLAHERTY, chairman of the Massachu- 
setts Department of Public Utilities. 





ATLANTIC 
Creosoting Co., Inc., 17 Battery Pl., N. Y.C. 
Creosoted Pine Poles 
Crossarms . . Conduit 


Now Orieans, Lan" Jackson, Tenn. Becton, Mase 
, nm, Tenn. . ’ 
Winnfield. La. Louisville, Miss. New York, N. Y. 
Norfolk, Va. Savannah, Ga. Philadelphia, Pa. 
Annapolis, Md. Chicago, 11. 








Frank F. Fowle & Co. 


Electrical and Mechanical 
ENGINEERS 


35 East Wacker Drive CHICAGO 








ACCOUNTING 


HERDRICH, BOGGS and CO. 
Certified Public Accountants 


803 Electric Building 
INDIANAPOLIS 4, IND. 











SLOAN & COOK 


CONSULTING ENGINEERS 
120 SOUTH LA SALLE STREET 
CHICAGO 


Appraisals—Original Cost Studies 
Depreciation, Financial, and Other 
Investigations 








NEW OAK CABINETS, ALL SIZES 
AND TYPES, TELL US YOUR 
REQUIREMENTS 


TELEPHONE CABINET CO. 


MAKERS OF TEL-PAX CABINETS 
633 PROSPECT KANSAS CITY 1, MO. 








MANFRED K. TOEPPEN 


Engineer 


Consultation ® Investigation 
Reports 


261 Broadway, New York 7, N. Y. 








INSPECTION SERVICE 


For poles, crossarms, and other timber prod- 
ucts. Preservative treatments of timber 
products. Analyses of wood preservatives. 


A. W. WILLIAMS INSPECTION COMPANY 


Main office and laboratories: Mobile, Ala. 
Branch offices: New York and St. Louis. 


Inspectors conveniently located for prompt service. 











J. G. WRAY & CO. 


TELEPHONE ENGINEERS 
Specialists in Appraisals, Rate Surveys, 
Financial Investigations, Organization, 
and Operation of Telephone Companies 

3324 Bankers Bldg., Chicago 
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Classified Section 


Rates 10 cents per werd payable in advance. 
Minimum charge $2.00 for 20 words or less. 





HELP WANTED 


WANTED: Central office equipment 
man familiar with common battery 
equipment and ability to direct outside 
plant activities. Permanent position, 
good wages. Write, giving details as to 
age, experience, etc., to Box 2151, c/o 
TELEPHONY. 





WANTED: Combination Plant Man 
to take care of Automatic Electric Dial 
exchange of 625 stations. Opportunity 
for permanent employment and good 
wages. Give age, experience, draft 
status and availability. Write Okla- 
homa Telephone Co., Broken Arrow, 
Okla. 


WANTED: Telephone Accountant— 
qualified to supervise all phases of tele- 
phone accounting for Class A com- 
panies. Give full information as to age, 
experience, draft status, etc. Attach 
small photograph. Write Telephone 
Services, Inc., 16th Floor, Lincoln 
Tower, Fort Wayne, Indiana. 





WANTED TO BUY 





WANTED TO BUY: Telephone 
company in California. Will pay cash. 
Write Box No. 2149, c/o TELEPHONY. 


WANTED TO BUY 


WANTED: One cordless PBX switch- 
board for local manual service with 
three trunk circuits and 10 station line 
circuits. This switchboard must be in 
good condition. Write Columbus Tele- 
phone Co., Inc., Whiteville, N. C. 





FOR SALE 


WIRE GRIPS: Havens grips, $1.50 
each. Number 1 Chicago, Buffalo wire 
grips, $1.00 each. No priority re- 
quired. Immediate delivery. Write 
Wm. M. Miller & Son, 2553 Madison 
St., Chicago 12, Il. 


FOR SALE: Telephone Exchange in 
Central New York. 225 subscribers 
with receipts of approximately $9,000 
per year. Write Charles M. Jones, 
Berkshire, N. Y. 


FOR SALE: No. 150 K Gray Pay- 
Stations with latest type Western Elec- 
tric Transmitter and Receiver — $35 
each FOB, Sparta, Wis. No. 4 Church- 
ill Booths — $40 each FOB, Sparta, 
Wis. Write Monroe County Telephone 
Co., P. O. Box 256, Sparta, Wis. 








ACTUAL 
SIZE 


BUCKEYE TELEPHONE and SUPPLY COMPANY 





SOLDERLESS CONNECTORS 
NO RATING REQUIRED 


CAN BE SHIPPED 


USED BUT IN GOOD 
REUSABLE CONDITION 


SAVE UP TO ONE-THIRD 
THOUSANDS IN STOCK 
QUANTITY PRICES 


COLUMBUS 6, 


AT ONCE 


OHIO 
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Colorado Plant Workers 
Win Safety Award 

Colorado plant workers of the Moun- 
tain States Telephone & Telegraph Co., 
Denver, have won the company’s 1944 
safety award plaque with a record of 
no time lost through accidents during 
the year, it was announced recently by 
J. D. Gillespie, Colorado plant super- 
intendent who received the award from 
E. E. Wyland, general plant manager. 

Employes worked more than 2,000,- 
000 man-hours and operated 1,000 
motor vehicles without a lost time acci- 
dent. 


Vv 
OBITUARIES 


Mrs. MARIE PARSLEY DEARDEN, 33, 
telephone operator at Blytheville, Ark., 
for 18 years, was burned to death when 
fire destroyed her home March 11. 

She is survived by her widower, 
Corp. George Dearden of Camp Howze, 
Tex.; her mother; a brother, Pvt. M. J. 
Parsley in Belgium, and three sisters. 


* * * 


ALFRED SuTRO, 75, general counsel 
for the Pacific Telephone & Telegraph 
Co., San Francisco, Calif., died at his 
home there March 9, following an ill- 
ness of nearly two years. 

Born in Victoria, B. C., he was a 
graduate of Harvard University and 
Hastings Law School. He became a law 
clerk in the Pacific company in 1891 
and served the company ever since. He 
was elected a director in 1940. 

He is survived by his widow, Rose; 
his son, Cmdr. John A. Sutro, USN, 
and seven grandchildren. 


* * * 


E. M. Frissy, Sr., 71, former owner 
of the McAllen (Tex.) Telephone Ex- 
change, died recently at his home in 
Hope, Ark. He is survived by a daugh- 
ter, two sisters and two brothers. 


* 


ERNEST B. RUSSELL, 55, general 
traffic manager of the New York 
(N. Y.) Telephone Co.’s upstate area, 
died March 22 of a heart attack at 
the De Witt Clinton Hotel. 

He was born in Massena, N. Y., and 
was graduated from Colgate Univer- 
sity in 1910. 

Mr. Russell had been connected with 
the telephone company for almost 35 
years, starting as a service inspector in 
New York. In 1925 he went to Albany 
as division traffic superintendent of the 
eastern division and a year later was 
appointed general traffic manager of 
the upstate area. 

He leaves a widow, a daughter, a 
brother and a sister. 
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From the product de- 
signer through to final 
assembly and use in 
the field, the Eby Spring 
Binding Post line offers 
top service based on 
dependability. 


The spring binding post 
offers unique advan- 
tages that can’t be 
duplicated: 


1.No screw cap to 
tighten or come 
loose with vibration. 


Constant, even pres- 
sure on the wire at 
all times in all posi- 
tions. 


. Easy one-hand feed- 
ing of wire into the 
post. 

. Corrosion - resistant, 


long-life springs. 

. Complete range of 

sizes, stem lengths, 

and accessories for 

every application. 
Replace with Eby Spring 
Binding Posts — Write 


EBY 


INCORPORATED 
16 W. CHELTEN AVE. 
PHILADELPHIA, PA. 














Acme Visible. Records, Inc 

Acorn Insulated Wire Co., Inc 

Addressograph Multigraph Corp. 

Air Reduction Sales Co 

American Appraisal Co., The 

American Coach and Body Co., The 

American Condenser Corp . 

American Creosote Works, Inc 

American Crossarm & Conduit Co 

American Cross-Arm, In 

American Fork & Hoe Co., Inc 

American Steel & Wire Co 

American Telephone & Telegraph Co. 10-11 

Armstrong Cork Co., Whitall Tatum 
Glass Insulators Dept 31 

Atlantic Creosoting Co., Ince 

Audio Development Co 

Automatic Electric Sales Corp. 22, 23, 39 


Barco Manufacturing Co 
Bartlett Mfg. Co 

Benwood Linze Co 

Berry & Co., L. M 

3ethlehem Steel Co 

Brach Mfg. Co., L. S 

Buckeye Telephone & Supply Co 
Buckingham Mfg. Co., W. H 


Cable Spinning Equipment Co., The 
Calculagraph Company 

Carney & Co., B. J. 

Chance Co., A. B 

Christiansen Co., C. M 

Churchill Cabinet Co 

Coffing Hoist Co 

Colfax Lumber Co 

Connecticut Telephone & Electric Diy 
Cook Electric Company 

Copperweld Steel Co. 

Cuneo Press, Inc., The 


Davison Chemical Corp., The 
Defiance Alloyed Products Co 
Dicke Tool Co 

Donnelley & Sons, R. R 


Eby. Inc.. Hugh H 

Ederer, In¢ , 

Electric Products Co., The 
Electric Storage Battery Co., The 
Estwing Mfg. Co. 

Everstick Anchor Co 


Fahnestock Mfg. Co In 

Forged Steel Products Co 

Four Wheel Drive Auto Co.. The 

Fowle & Co Frank F 

Gary Service & Investment 

General Cable Corp 

General Electric Co 

General Telephone Directory Co 

Graybar Electric Ce The 

Gray Manufacturing Co., The 

Hallicrafters Company 

Hammond Drierite Co., W. A 

Hart and Co., Frederick 

Herdrich Boggs and Co 

Hexacon Electric Co 

Highway Trailer Co . 

Hirsch Organization, Gustav 

Holtzer-Cabot Electric Co 

Homelite Corporation 

Hubbard & Co 

Hunter & Co 

Indiana Steel & Wire C: 

International Creosoting & 
Construction Co. nner a er eae 

International Telephone & Telegraph 
Corporation 


Jenkins Bros. 


Johns- Manville 
Joslyn Mfg. & Supply Co 


Ka-Mo Tools, In¢ . 
Kearney Corp James R 
Kellogg Switchboard & Supply 
Kester Solder Corp 
Klein & Sons, Mathias 
Leeds & Northrup Co 
Leich Sales Corporation 
Lenz Electric Mfg. Co 
Line Material Co 
Linen Thread Co., In The 
Loomis Advertising Co ; 
Lorain Products Corporation, The 
MacGillis & Gibbs Co 
Mathewson Company, E. B 
Matthews Corp., W. N 
Michigan Pole & Tie Co 
Morley Co., The 
Moss Tie Co., T. J 
Murdock Co., Wm. J 
National Carbon Co In 
National Fireproofing Co 
National Telephone Supply Co 
Naugle Pole & Tie Co 
North Bros. Mfg. Co 
North Electric Mfg. Co...6-7 & Back Cov 
Oliver Iron & Steel Corp 
Overton Co., S. E 
Owens-Illinois Glass Co 

Hemingray Division 
Page & Hill Co 
Paper Manufacturers Co 
Paragon Electric Co 
Partridge Lumber Co., T. M 
Pensacola Creosoting Co 

Phelps Dodge Copper Products Corp 
Philco Corp. (Battery Division) 
Plastic Wire & Cable Corp 
Porcelain Products, In 
Premax Products, In 
Raytheon Mfg. Co 
Ray-O-Vac Company 
Rebuilt Electric Equipment Co 
Reliable Electric Co 

Remington Rand, In 
Rhodes & Sons, M. M 
Roeblings Sons Co., John 
Runzel Cord & Wire Co. 
Schauer Machine Co., The 
Schollhorn Co., Wm., The 
Seymour Smith & Sons, Ince 
Sloan and Cook 
Southern Electric & Transmission Co 
Stromberg-Carlson Company ‘ 2-3, 3 
Suttle Equipment Co 
Sylvania Electric Products, Inc 
Taylor-Colquitt Co The 
Telephone Cabinet Co 
Templeton, Kenly & Co 
Toeppen, Manfred K 

Union Carbide & Carbon Corp 
United States Motors Corp 
United States Steel Corp 
Vulcan Electric C 
Webster Electric Co 
Western Electric Co ‘ 

Weston Electric Instrument Corp 
Whitney Blake Co es 
Williams, A. W., Inspection Co 
Wiremold Co The 

Wood Preserving Division 

Koppers Company 
Wray & Co., J. G 

York-Hoover Corp 
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